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BETWEEN YOUR INVESTMENT AND THE SKY 


@ You might call it “iron-clad insurance”— this 
protection of your plant and equipment from 
the elements —this rust-resisting Toncan Iron 
roofing between your investment and the sky. 


Toncan Copper Molybdenum Iron is an alloy 
of open hearth iron, copper and molybdenum. 
It is saving millions of dollars in the replace- 
ment costs of roofing, gutters, down-spouts and 
other exposed parts of buildings. 


Refrigerators, washing machines, cabinets, and 
many other household articles employing 
Toncan Iron Enameling Stock are also giving 
longer service and greater value. Republic is 
7 
[REPUBLIC | 


GENERAL OFFICES: 


REPUBLIC 


likewise famous for Enduro, the perfected 
stainless steel—for the widely used Agathon 
alloys and for many other special steels. 


Republic has also earned an unusual rep- 
utation for the high quality of its many con 
ventional tonnage products—such as carbon 
steels, nuts, bolts, tin plate, bars, shapes, 
sheets, and other products. 


Protect your plant equipment. Cut replacement 
costs. Use Toncan. But remember that Republic 
can help you in other situations where metal 
may be the answer to a production problem, 
a sales problem, or a merchandising problem. 


REPUBLIC STEEL CORPORATION 4 


BUILDING, 


CLEVELAND, OHIO 


Approximately forty cents out of every dollar that Republic Steel takes in, is redistributed in the form of wages among 45,000 
employees in thirty-nine plants in twenty-seven different cities. These employees, with their immediate families, number close to 
200,000 people, who through their individual purchases help to support thousands of others in their respective communities 


When writing Republic Steel Corporation for further information, please address Department BW 
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New Business 





feld of industrial motion 


wf! “f* the cooperative film in which 
0 n-competing interests JOIN 
yee | romotion purposes. First 
 eaiit hlm will - issued this 
by California Fruit Growers Ex- 


ta cooperative enterprise. 
in the Sunkist picture are 

77 t Disp atch. Armour, Borden 
nd Frigidaire Each company features 
i+ in relation to citrus fruits. 
‘sions, handled by Castle Films, 

wre planned to present the film to 
economics teachers, students and 
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war complex is reflected in 
‘eram announcement of the Fifth | 
_ see Conference on Steel Con- | 
rion, to be held in Berlin begin- 
» Oct. 2. One important discussion 
“The Use of Steel in the 

ns of Protected Areas from 
ir Raids.” The American Institute of 
Construction will represent the 

| States at the conference. 
e 
: who like their statistics fresh are 

¢ the advantage of what has all the 

irks of a competitive scramble be- 
Sen the Interstate Commerce Commuis- 
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Rion and the Association of American 
yh ls. ICC stepped up the report- 
ing process by getting preliminary oper- 
ting res from the railroads so that 
i! eport July gross and net 
pperating revenues of 108 carriers as} 
carly as Aug, 28. But the association | 
beat the ICC to the draw by about 3 
hours and included 113 roads. And 
AAR. is reported to be secking still 














further to hasten publication 

« 
COMED by gas company executives 
3 ijrd annual convention of the | 
Painc Gas Association, a summary | 


of the experiments of Dr. D. R. Drury, 


was 








r of physiology, University of 
California, indicating that natural gas, 
feven in concentrations of 309%, “has 


no demonstrable effect on the vision or 
[he experiments were cited as 
dlishing that an employee's health 
iffected when he works in the 

f leaking natural gas. 
' ° , | 
POLAND 1s introducing instalment sell- | 
ng in the automobile field in order to 
tage the more rapid motorization 
intry. An “Autobank” has 
ted which will provide 3-year | 
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Ask the men who filmed 
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I~ sal 
Jack L. Wamer 


Vice President in Charge 
of Production 























Mervyn LeRoy 
Director of 
“Anthony Adverse” 





















LS  fpuard a ape And what 


@ super-job of picture making! 

But Warner Brothers have 
long done big things in a super- 
lative way—so naturally they 
are Dictaphone-e quipped. 

And no single demonstration 
of Dictaphone’s usefulness, they 
tell us—not even the one which 
first showed them the usefulness 
of the equipment—bhas been 
quite so impressive as the off- 
stage part that Dictaphone played 
in whipping this great new epic 
into shape. 
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Hal B. Wallis 
Associate Executive in Charge 
of Production 


Sheridan Gibney 
Author of 
Screen Play 


And that’sthekey to Dictaphone’s 
soaring success. You can’t double 
the number of your key men 
just because the load suddenly 
doubles. But with Dictaphone, 
executive ability to get things 
done is automatic ally doubled 

This simple truth will prove 
itself in your othice, All 
we ask is the opportunity to 
show what the Dictaphone will 
do for you. Send for the booklet 
mentioned below. Then send 
for a man from the nearest 
Dictaphone office. 


too. 


Dictaphone Sales Corporation, BW-9 
420 Lexington Avenue, New York, N.Y 
In Canada—137 Wellington St., West, Toronto 
I want to see your representative 
Please send me my copy of “What's An Of 


Anyway? 


Name 
Company 
j Address 


@ The word DICTAPHONE is the Registered Trade. Mart of Dictaphone Corporation Makers « 4 Dictating Mach: bines end ‘Ac Ceescrie 
Trade- Mark ie Applied. 






























Marquette Building, Chicago, Ll. 


REDUGE HEATING COST 
$6,001.92 IN TWO YEARS 


16-Story Chicago Building Uses 
Webster Moderator System to 
Slash Steam Consumption 


CUTS COST OF INSTALLATION 


Chicago, Ill—The cost of heating Chi- 
cago’s 16-story Marquette Building was 
reduced $6,931.92 in two heating seasons 
as a result of application of a Webster 
o-oo Moderator System in the fall of 

The Webster Moderator System was 
originally designed for two-pipe steam 
heating systems, but by incorporating 
certain modifications in the control it 
was possible to avoid the cost of install- 
ing separate return piping and at the 
same time produce results reasonably 
comparable with those obtained by con- 
trolled two-pipe systems. 

During 1934-35, steam consumption was 
reduced 3,139,000 Ibs., the equivalent of 
$2,594.29. Steam savings for 1935-36 were 
4,846,000 Ibs., a cash reduction of $4,337.63. 


The method of computing the steam 
savings was developed by Mr. Earl Shultz, 
Vice-President of the Illinois Mainte- 
nance Company and agent of the Mar- 
quette Building. Mr. Shultz’ method of 
measuring the savings served as a basis 
for an article, “Determination of Heat 
Saving” in SKYSCRAPER MANAGEMENT, @ 
leading building management publication. 
A few reprints of this article are avail- 
able for interested building owners and 
managers. 

In addition to reducing heating costs, 
the Webster Moderator System regulates 
steam circulation in the Marquette Build- 
ing so that the entire building heats 
evenly and rapidly. The pamrenetts 
Building has 46,930 sq. ft. of installed 
direct radiation. William Lees, Inc., of 
Chicago, acted as modernization heating 
contractors. 

If you are interested in heating new buildings, 
or in improved heating service and lower 
heating cost in your present building, address 
WARREN WEBSTER & CO., Camden, N. J 


Pioneers of the Vacuum System of Steam Heating 
Branches in 60 principal U. S. Cities Estab. 1888 


° 
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credits at 649%. Cash payments of 
10% to 25% will be required. The 
loans must be repaid in three equal an- 
nual instalments. 


e 
Lorp & TayLor’s, New York depart- 
ment store, is wrestling with a tough 
color problem. Its idea of special sta- 
tionery to harmonize with stamps classi- 
fies as a merchandising innovation. 
The one cent and two centers were 
|mo trouble at all—white paper with a 
| fine green hairline border for the former 
and a dusty rose for the latter. But 
the three cent stamp gave them pause. 
Finally, they achieved a not too violent 
violet notepaper, but until the postal 
law is changed the store suggests that 
it would be more discreet to use three 
| one-cent stamps or two 14 centers with 
special beige stationery. 


Must gasoline service stations be un- 
lovely? Texas doesn’t think so. The 
landscape division of the state highway 
department is staging a gas station 
beautification contest. An emblem will 
be awarded the best-looking station in 
each county. It has to be won three 
years to become the station's property. 
Judging will be by points, as follows: 
general appearance 10, restroom clean- 
| liness 10, neatness of premises 10, ab- 
sence of unsightly signs 20, building 
maintenance 10, distance from pave- 
ment 30, flower planting, etc. 10. 


| MopELL’s sporting goods stores are 
| selling “‘Sepack,” a sponge rubber con- 
|tainer guaranteed to keep matches and 
| cigarettes dry when you go swimming. 
Ditto for powder and other cosmetics. 
| The swimmer carries it strapped to the 
arm. 


. 

DuRinc the first half of this year quest- 
ing drillers discovered new oil resources 
| greater than the amount consumed dur- 
ing that time, according to The Oil 
| Weekly For the period some 525,- 
000,000 bbl. were taken from the 
ground. It is estimated that this 
amount of new reserves was located in 
Texas alone. From 1932 to 1934 dis- 
coveries languished with most other ad- 
venturing. Since then more normal 
| drilling has been resumed. . 


° 
THE New Britain National Bank, 
Conn., does business with itself, pre- 
sumably makes money on it. Here's 
how: In a deed filed with the City 
Clerk, the bank as executor of the 
estate of Adeline L. Hart assigned to 
the bank as trustee under the will of 
Adeline L. Hart a mortgage on Barnes- 
| dale property which had been assigned 
to the bank by the bank as executor of 
the estate of Erastus S. Hart. All of 
which would probably come under the 
head of “intramural activity.” 


* 
ONE reason why recovery in the capital 
goods industry has been delayed is to 
be found in durability. The “B” fur- 


nace of the Beth! 
Sparrows Point, Md 
what looks like a 
years, four months 
operation without | 
In the period, 2,0 
iron were turned 
which was blown in 
now down for re 
Walker supplied 
lining. 

o 
MARSHALL FIELD & 
battle line in the sur; 
covery, made an im} 
ment last week, latest 
began when James 
became chairman of t! 
Oct19'35,p28). The 
J. P. Margeson, Jr. | 
vice-president. He joir 
ganization shortly aft 
took hold, coming 
merchandise manage: 
manager of the Manut 
in November, 1935, and 
manager in February, | 

. 
Doom faces the orient 
General Motors of Ja 
25 Pontiac sixes for t 
Hiroshima. The East 
meet Soon, only tour 
thrill will want the 1 

e 
MANY a retailer woul 
store, if he knew just hi 
in the best and most 
officials of the Depart 
merce and the Federal H 
istration believe. Whi 
appearance of a new 
Modernization Needs 
put thousands of n 
mood for action. Aid 
manufacturers of paint 
cases, glass and other art 
out 120,000 copies ol 
prospective customers 

. 
ALL the words in_ the 
describe or popularize a fo 
so well as the description 
portunity to study the 
American Can learned this 
surprise last year when it 
thousand sets of cans 
economics teachers. The 
the empty samples (in n« 
varied as to size) was so gr 
000 sets are being distribut 
Along with the cans go tw 
describing in detail how cat 
how food is canned, what 
mean in weight and cups-! 
purity may be certified, and 
other pertinent points. 

+ 
MODERN education must keep the pat 
Hence this fall Columbia 
offers two courses in air condi! 
evening classes conducted by 
of Architecture. 
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@ That may be one of the problems confronting you. While its 
solution may also involve the solving of problems other than power 
transmission, it is true that Link-Belt positive drive specialists have 
enabled many a plant manager to cut production costs and improve 
the quality of the product. 

Look sharply into your power transmission equipment. Are 
you using drives that slip, waste power, increase the scrap 
heap, or do you employ the correct positive drive for each 
machine and line shaft throughout the shop? 





The subject is worth study, and a Link-Belt positive drive 
specialist near you is ready to help you make this study. His 
recommendations are unbiased because Link-Belt builds the 
complete range of positive drives and has learned how to 
apply them correctly. Tell us about your problem, and send 


8 Complete Catalogs for Binder 2100. 
Bound As One Book 





LINK-BELT COMPANY, The Leading Builder of Positive Power Transmission Equipment 


Indianapolis Chicago Philadelphia Atlanta San Francisco Toronto Offices in F pal Cities 
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DIVERSIFICATION in types of accounts is a valuable asset to ummati¢ 
es 7 ‘ P : hich he 
an advertising agency. Working closely with the sales-promotion iry’s 
° - . { of 
problems of diverse fields equips the agency to supplement rather sca 
than merely duplicate an advertiser's viewpoint. It is our good wpe 
fortune to serve clients who represent so many different fields. No 
The P 
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jmportane e. 
ning for 
New Secre 
task 0 
« settle on amount of profit that 
sublic interest will tolerate and 
that will also furnish incentive to 
suppliers Actual wartime na- 
onalization of industry (with 
possible exception of munitions) 
and conscription of labor are 
doubtful. 












Practice Makes Perfect 
Furopean situation will — pre- 
paredness legislation in next Congress, 
hand in hand with neutrality, and also 
revive scheme of distributing “prac- 
ice” orders among industrial plants 
for training machinists and other 
workers in production of ordnance. 
War Department has given lip serv- 
ice to proposition, but never has been 
willing to set aside any of its regular 

appropriations for this purpose. 











Building Backlog of Supplies 
Of steadily pressing importance is 
building up stocks of essential raw 
materials from sources beyond reach 
in emergency—tin, antimony, tung- 
sen, quicksilver, rubber, hemp. Many 
industrial plants now are stocking up 
o their own initiative, anticipating 
inflation prior to actual interruption 
f supplies. 











Taxes—Not Economy 

Roosevelt’s intention to balance 
budget out of taxes (and not by any 
considerable reduction in spending) is 
written between lines of this week’s 
summation” of 1937 estimates in 
which he perforce abandons last 
lanuary’s figures and concedes a 
deficit of $2,096,000,000, that does 
not include half a _ billion—maybe 
more—needed for relief before fiscal 
vear is Out. 














No Choice for Business 

The President’s surprisingly re- 
served statement puts it up to busi- 
acess on a flat take-it-and-like-it basis. 
His Sunday night radio talk may em- 
phasize this attitude. Revised budget 
dispels any optimism that followed 
Roosevelt’s mew tax disclaimer a 
month ago. His promise of removing 
inequities in muisance taxes can’t be 
counted on for much practical relief. 
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ashington Bulletin 


INGTON (Business Week Bureau )—War preparedness, re- 
is lifted sharply to surface of Washing- 
susness by Dern’s death and bombing of U. S. destroyer in 
Appointment of successor to Dern, who was a better 
War Secretary than he was credited with being, is of critical national 
An industrialist capable of speeding up routine plan- 
industrial mobilization without confusion is called for. 
cary also must have confidence of business in thankless 
f limiting profits—which is certain, the prime question being 





CHECK ON TUGWELL 
With more money needed to 
bring tongue and buckle to- 
gether, larger aspects of Tug- 
well’s Resettlement Adminis- 
tration are giving way to 
emergency drought-relief ac- 
tivities. Thirty re-housing 
projects have been suspended 
and probably will never be 
revived as RA’s experience is 
demonstrating practical futil- 
ity of achieving any extensive 
remodeling of rural America 
at government expense, 











Piper Must Be Paid 

As long as President pushes his vast 
program of government penetration 
in economic and social fields, cost 
must be met. He is trying to shoulder 
part of it off on states and communi- 
ties, part off on business by repeated 
demands for increased payrolls, but 
his budget-balancing act is what tight- 
rope performers call a high wire. 


Election No Solution 

Landon could be counted upon for 
lower budget and elimination of puni- 
tive taxation, but there is no chance 
that his election would bring repeal 
of undistributed earnings tax in time 
to eliminate it from 1936 returns. And 
whoever is elected will have to deal 
again with the veterans whose bonus 
demands were largely accountable for 
knocking Roosevelt's 1936 and 1937 
budgets out of whack. 


Worked Out of a Job 

Resignation of Jesse Jones as chair- 
main of RFC any time now would not 
be ye wage but may be held up 
until after election. His service is no 
longer needed to head up agency that 
has ceased being a factor in recovery 
program. 


Break for Butter 
Rains mean spotty improvement 
in late crops, slowing down of rush 
to relief rolls, and considerable cheer 
to dairy farmers who were in dumps 
over July report showing 17% drop 





in butter production. Dairymen know 
that once substitutes gain foothold, 
families tend to linger on margarine 
standard. 


Teeter-Totter Stage 
Temporary recession in farm prod 
uct and food prices marks start of 
“feeling out” phase as speculative 
wave subsides with drought alarms 
Gradual climb to price peak in 6 
months is indicated. Seasonal drop in 


live stock is expected this fall. Mid 
west rains have practically halced 
government purchases, which total 
only 3,000 head, compared with 


5,000,000 in 1934, 


As Recommended 

To extent that President's confer- 
ences with Landon and other stat 
governors in Des Moines may be re 
garded as laying ground-work for 
long-term drought relief program, 
pattern is very similar to that pro 
posed for public works by National 
Resources Commitee. This calls for 
federal integration of programs in 
augurated by state planning boards 
and distribution of cost among fed 
eral, state, and local governments. 


Something in the Sack 

Program of carrying larger pro 
portion of nation’s food supply in 
processed form from year to year is 
gaining impetus with recurrent 
droughts. This variation upon Wal 
lace’s ever-normal granary theory i» 
coupled with steadily increasing con 
centration of canning crops in areas 
not ordinarily subject to violent ex- 
tremes of weather. 


Silver Silence 

Conspiracy of silence still shrouds 
political orators and statement-mak 
ers on government's silver-buying 
policy—now generally conceded as its 
rize flop, with few defenders, even 
in Administration and virtually non¢ 
in Treasury. But G.O.P. fears silver 
enthusiasts and Democrats hope to 
capture them with no offsetting dis- 
pe cn if silence is maintained. 


Power Sounding Board 

World Power Conference which 
convenes next week will provide 
forum for debating pros and cons of 
overnment ownership, but there will 
be no mud-slinging. Domestic fac- 
tions are not anxious for a fight, and 
foreign delegates are scrupulously 
oodles entangling alliances. 


This Needs Explaining 
Recent book interpreting Robinson- 
Patman act was offered at pre-publi- 
cation price of $5. After-publication 


price is $7.50. Some say that is dis- 
crimination, violating very law being 
explained. 
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10000 ANNUAL POWER 
BILL SLASHED TO ¢ 4 i00 
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YEARS OF PRECISION 
MANUFACTURING 
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Ten thousand lars 
great deal of money, p 


ticularly if two-t! 
amount is expendey 
The Hall Street Cold <;,, 


Company, located in Brook)y, 


Wallabout Market. used, 


spend ten thousand dollars , 
year for purchased power, Oy 
F-M Diesel. bought to test t] 
advantages of Diesel power 
justified two more. took th 


company off the utility's line 


—and dropped the annual 


power bill to $4,000 


The capital investment wil 
be retired from these unusus 
savings in less than 3 years, or 
by 1937—after that time th 


full savings will be put into th 


profit column! 


If your organization.  hether 
it be in an isolated rural dis. 
trict or in a large metropolitan 
area, would like to enjoy com: 
parable savings, ask for a cop 
of Diesels and Profits. \ddres 
Department L831, Fairbanks, 
Morse & Co., 900 S. Waba-! 


Avenue, Chicago, III. 


branches at vour servic 


throughout the 
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» the see Preceding Month Year Average 
eek Week Ago Ago 1931-35 
BUSINESS WEEK INDEX. .....+2ee2 eee *77.5 +77.9 78.1 66.7 62.7 
PRODUCTION 
‘ther * Steel Ingot Operation (% of capacity) . ° 71.5 72.5 71.4 os ~~ 
dis. * Building Contracts (F. W. Dodge, daily average in Genet, 4-wk. basis) $10,344 $10,994 $10,521 $7,023 $5,687 
* Bituminous Coal (daily average, 1,000 tons) : *1,260 +1,290 1,219 1,047 1,072 
litan eGnnts Sener Calas Seotnd Tecneessuwesteessoneubans 2,136 2,126 2,079 1,810 1,628 
a TRADE 
. Total Carloadings (daily average, 1,000 cars) ‘ 122 123 122 104 105 
‘Ops * Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars) 77 76 75 66 67 
* Check payments (outside N. Y. City, millions) $3,577 $4,119 $3,846 $3,071 $2,896 
ress *% Money in Circulation (Wednesday series, millions) $6,184 $6,184 $6,123 $5,573 $5,396 
nks. PRICES Average for the Week 






Wheat (No. 2, hard winter, Kansas City, bu.)................ ‘ $1.20 $1.26 $1.17 $!.07 $.78 

ash Cotton (middling, New York, Ib.) ad  eshihelicia iain 11.84¢ 11.96¢ 12.91¢ 10.71¢ 9.87¢ 
Iron and Steel (Steel composite, ton)  «=««_«s dd dd cece ewe eeneucee $34.03 $33.94 $33.72 $32.78 $30.88 
4 Copper (electrolytic, Connecticut Valley basis, Ib.).................... 9.750¢ 9.750¢ 9.750¢ 8.500¢ 7.924¢ 





All Commodities (Fisher's Index, 1926 = 100) ee Tre 83.8 84.1 83.7 84.3 73.0 









FINANCE 











Total Federal Reserve Credit Outstanding (Wednesday series, millions) $2,465 $2,457 $2,461 $2,471 $2,142 
Total Loans and Investments, Fed. Res. rep’t’g member banks (millions) $22,264 $22,256 $22,378 $19,839 $19,359 
* Commercial Loans, Federal Reserve reporting member banks (millions) $5,251 $5,237 $5,121 $4,808 $5,779 
Security Loans, Federal Reserve reporting member banks (millions) : $3,174 $3,132 $3,173 $3,009 $4,276 
Brokers’ Loans, Federal Reserve reporting member banks (millions) $1,147 $1,108 $1,127 $938 $965 
Stock Prices (average 100 stocks, Herald-Tribune) $121.77 $120.36 $121.24 $105.48 $102.68 
Bond Prices (Dow, Jones, average 40 bonds) r $104.13 $103.72 $103.61 $95.94 $90.30 
Interest Rates—Call Loans (daily av’ge, renewal) N. Y. Stock Exchange 1% 1% 1% %% 1.2% 
Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City %% %% %% %% 1.8% 
Business Failures (Dun and Bradstreet, number) 138 135 175 207 352 






* Factor in Business Week Index ‘Preliminary tRevised. 





This Weekly Index of Business Activity is covered by the general copyright on the 
contents of Business Week and may not be reproduced without special permission. 
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Federation of Labor. 


it belief of extensive damage 
ve the August report and there- 

bolster the price structure 
ich has been soft of late. Car- 
manufacturers finally came 
th with a modest price in- 
eon rugs, but woolen goods 
xs were disturbed by price 
s announced on some spring 


. ~ 

McAn Cuts Shoe Prices 

«ail shoe merchants in the me- 
iced lines were much upset 
s week hy announcement of price 
s in men’s and boys’ shoes by the 
om McAn chain of 637 stores. 
pod sales and profits in the first half 
this year were given as reasons for 
reduction. Other manufacturers 
reluctant to follow the McAn cut 
view of leather costs. Tanners con- 
ve to view the hide situation with- 
t alarm—government purchases of 
ought hides are still small. 


—As Output Gains a Notch 
Shoe production in the first seven 
+ ilealmmonths of 1936 ran 2% ahead of com- 
_ Halemible months of 1935, causing re- 
Bipsions in ideas on the year’s output. 
cause 1935 was a banner year, as far 
§ output goes, it was not expected 
ecis hat the current year had any chance 
re Half cop it. But retail sales have been 
,mmeaning as prices held steady and 
blic purchasing power increased. 


Farmers Cash In 

Because the drought reduced feed 
pplies and boosted prices, farmers 
shed their products to market in 
eavy volume in the last two months. 
¢ best July since 1929 lined farm- 
tS pockets with $711,000,000 of cash, 
lus $24,000,000 of farm benefits. 
the next three months represent the 
bak months in marketings, and 
hould therefore show further but 
ilder increases over a year ago. 










Dividend Volume Swells 
Public purchasing power is bein 
xpanded in other directions this fall, 
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e Business Outlook 


NBLEMS of price and labor pushed to the center of the business 

this week, overshadowing the general run of favorable devel- 
. Steel executives tabled debate on wage increases in the 
of putting off a decision on prices that might disturb the pres- 
excellent flow of orders. The wool industry took note of the 
of the textile union to Lawrence, Mass., signifying intention 
ize that center. And Sept. 5 marked the last day of grace 
industrial unionists to return to the fold of the craft-minded 


markets await the next report of the cotton crop (due after 
ot Day) with considerable anticipation, hoping it will confirm 





LOWER PHONE BILLS 


In the midst of price in- 
creases, the voluntary rate 
cut on long-distance tele- 
phone calls by American Tel- 
ephone & Telegraph Co. 
comes as a welcome offset- 
ting move. Reduction in the 
public’s phone bill of more 
than $7,000,000 annually is 
expected. The cut is the sev- 
enth over a period of 10 
years. 











too. The effect of the undistributed- 
earnings tax on dividend distributions 
was plainly apparent in last month's 
payoff. Some $334,649,487 was dis- 
tributed to shareholders in August by 
721 corporations, making it _ sec- 
ond highest month of the year and 
the biggest August since 1931. 
Ninety-seven extras and 72 increases 


helped swell the total. 


Out on Strike, 100,000 

Scattered press reports of strikes 
and labor disputes are apt to give an 
exaggerated notion of their preva- 
lence. Through mid-August, the U. S. 
Labor Department reports 1,173 
strikes as against 2,014 in all of 1935. 
The number of employees involved is 
likely to approximate those of last 
year, when 1,117,231 were out for 
varying lengths of time. About 100,- 
000 are currently involved in 10 main 
industries, seven in building trades, 
six in transportation, six in foods, 10 
in textiles, nine in metals, seven in 
wood, and one each in rubber, gar- 
ment and publishing. 


Steel Discusses Wages 

While steel mills would like to see 
wage increases held off until stock- 
holders get some return on back divi- 
dends, the chances that they will 
succeed in doing so appear a bit dubi- 
ous. One small steel plant in Illinois 
posted a wage increase and a profit- 
sharing plan, but the industry awaits 
announcement from the leaders to set 





the gone. Other wage increases this 
week include those of a paper plant 
and a foundry in Alabama, several 
from copper companies and the 
New England Bell Telephone Co 
Westinghouse employees have had 
bonuses amounting to 9% of regular 
wages for May, 11° for June, 13% 
for July and 14% for August. 


Good Prospects for Power 
Electrical goods orders are pursu- 
ing a steady increase that will bring 
the current year’s business close to, 
and perhaps a bit ahead of 1930. The 
second-quarter volume was better than 
for any quarter back to the second 
quarter of 1930. With electric power 
persistently setting mew records and 
with the drought putting a heavy 
strain on steam generators, the elec- 
trical industry expects to see its im- 
portant utility customers come into 

the market with substantial orders. 


Washers Going Big 

Washing machine manufacturers 
are crowing over the last sales report 
for July which revealed the industry 
had its second best month on record. 
The first seven months of this year 
exceeded every whole year, except 
1934 and 1935, in the history of the 
industry. 


Radio May Sell 8,000,000 Sets 

Radio manufacturers have also been 
surprised by the vitality of sales which 
have run 18% ahead of the first half 
of 1935. Since second-quarter sales 
ran as much as 27% > oa of the same 
months of 1935, the industry would 
not be surprised to see the year's sales 
approach the 8,000,000 mark. 


Still Building Houses 

Despite the improbability of signifi- 
cant cuts in mortgage rates, residen- 
tial construction continues to hold to 
the comparatively high levels set in 
June. Volume reported in 37 states 
for the first 19 business days of August 
was 28% ahead of the July average, 
thus insuring a new peak for the 
month. 


More Outlets for Steel 

Steel mills aren’t so dependent on 
Detroit for business these days. Ship- 
builders have purchased more tonnage 
in the first eight months of this year 
than in any full year since 1930. The 
Navy Department added to this ton- 
nage recently by awarding six destroy- 
ers and three submarines to private 
yards plus four destroyers and two 
submarines to its own yards. A $15,- 
000,000 drydock for Hawaii is now 
under consideration. And tin-plate 
mills are weeks behind in deliveries. 
Demand for general line cans are off- 
setting any cut from food packers 
hurt by drought. 
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alanced Budget in 1938? 


President's budget revision doesn’t say “Yes” but 


reve 


get is out. It promises 
Acit of $- 096.996,000 in the cur- 
fscal year (ending June 30, 1937), 
very little 
ne President 
offered the 

fodder, 


revised | 


held himself down. 
opposition scant cam- 
because he made no 
fiction of a balance between income 
outgo over the near-term. He could 
held forth much more, had he 
ed to—a tie between expenses and 
ayes in 1938—but presumably he 


ht better of 11. : 
he unpredictability of business and 
{requirements apparently imposed 
srecautionary reserve which has not 
ays prevailed in Rooseveltian pro- 
sncements on fiscal affairs. 
rhe most the Administration would 
to put a good face on the situation 
to throw out the untoward bonus 
nense and to exclude the amount of 
bt the government is supposed to re- 
each fiscal year. Im that way, a 
rly reassuring presentation was ar- 
{ at—to show the following recent 


Acits : 

19¥4. .. «++ +$3,629,000,000 

1935 , 3,002,000,000 

1936 2,687 000,000 

1937 (est.) 957,000,000 

For the current year, the President 
pwed an outside $500,000,000 for 
ditional relief. Thus, if the Treasury 
tisticians did not flourish their 
Dptameters too optimistically, the 
mimom deficit would be $1,457,000,- 
)—by conveniently forgetting the 
pus.and the statutory debt require- 
ents, 


ments Counted On 
Repayments brightened the 1937 
picture. These cut down expendi- 
8 $556,000,000. The government 
ts that the RFC will collect $425,- 
0,000 over and above its outlays and 
at various agricultural units (espe- 
ly Commodity Credit) will wind-up 
ha credit of $131,000,000. 
Strictly speaking, those are windfalls 
t than duly accredited plus items 
he RFC and Commodity Credit Corp. 
re-only limited assets on which they 
tealize. Their collections do not 


bme under the heading of ‘recurrent 


ome’——like taxes. Essentially, such 
tipts are a return of capital. But 
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nue prospects now bring it within reach of any 


{dmini-tration that can say “‘No” reasonably often. 


they must be sect up some way on the 
books—and to protest the way the 
Treasury has handled them is quibbling 
(When the money went Out it was 
treated as expense when it 
comes in, it can justifiably be regarded 
aS income.) 

As for a balanced budget, the farthest 
the President would go was to point 
out that unemployment was a continu- 
ing burden, that relief appropriations 
were still necessary, that if industry re- 
employ more people requirements will 
be reduced. It was a _ remarkably 
reserved statement—especially remarka 
ble because the figures mobilized by the 
Treasury provided a prop for hopeful 
exploitation of the future. 


therefore, 


Climbing Revenue Peak 

Revenues should be up according to 
the estimates, to the highest level of 
any year in history, 1920 excepted. And, 
with an income of $5,666,000,000 to 
work on, there is plenty of ‘‘play” for 
ordinary as well as relief expenditures 
Were the governinent to exercise the 
same restraint in spending money as 
the President exercised in his budget 


Interna 
A IS FOR ADMINISTRATION—and, in the lexicon of politics, B is for Budget, C is 


statement, a balance between income and 


outgo would be possible in the fisca 


year ended June 30, 1938 
That, to some extent, gives an assur 
ance that there is a potential ceiling t 
mounting taxes—providing the 
ment can say “No 

More than that, it is fair insur 
ance against inflation, For, 
budget in balance or within range of 
balance, it becomes a certainty that 
money of the country cannot go to pot 


gpove tl 

reasonably often on 
telief. 
with a 


That is economic axiom No. 1 


Assumption Plus Hope 


The balanced budget, however, is a 
possibility based on an assumption with 
1 tinge of The government 
would have to curtail relief. That 
would be a mandatory requirement. 
And everything depends on industrial 
activity; if it does not hold up, near 
term balancing is out of the question 
First, because revenues will drop; se 
ond, because re employment will decline 
if not cease altogether (which would 
mean greater relicf costs). 

Expenditures in the 1938 fiscal year 
could beheld (without too much 
cramping of the New Deal style) 
$5,617,000,000. That 
unavoidable expenditures of govern 
ment, but climinates some large relic! 
items (because if recovery progresses 
less relief will be required). . And if 
income t 


assumed at 
there should be a sur 


hope 


allows for all 


relief is cut—with 


£5.666,000.000 


- 
f 


tion 


for Conservation and D is for Drought. ‘President Roosevelt, talking farm problems 
with Steve Brown of North Dakota, ponders’ prohablescest of drought. relief. 











plus. . Here’s how the estimate of ex- 
penditures is arrived at: 


Fixed Costs 
Legislative and Executive... . 
Civil Dept., Judiciary 
Army and Navy 
Veterans’ Administration 
AAA Soil Conservation, etc. 
Civilian Conservation Corps 
Social Security . 
Debt Charges: 


Amount 
$24,000,000 
991,000,000 
920,000,000 
600,000,000 

*550,000,000 
* 300,000,000 
* 405,000,000 


rr ee cee 825,000,000 
Retirements +580,000,000 
Refunds 47,000,000 


*285,000,000 
90,000,000 


Semi-permanent Relief 
Supplemental Items 


TOTAL EXPENSES .. $5,617,000,000 


*Relief or semi-relief. Could be diverted to 


relief. 

Largest relief item omitted is WPA's 
$1,350,000,000. Even so there would 
be goodly sums for assistance of a more 
or less continuing nature: the CCC, for 
example; and Semi-permanent Relief, 
which provides a reasonable allowance 
for highways, harbors and other public 
works; and Social Security; and AAA 
(probably now a permancnt expense). 

In addition to those allotments, the 
Administration could divert the $580,- 
000,000 of statutory debt funds to 
“emergency” uses. Thereby, $2,120,- 
000,000 in all would be available for 
relief. Which, in view of the trend 
in business, would seem large enough 
for’ 1938. And, in that case, the new 
revenue estimates (if they hold good) 
would leave a slight surplus. 

The tally on June 30, 1938, then 
would be: Expenses, $5,617,000,000; 
hocniancneainis if the 1938 fiscal is 
a better business year than the Treasury 
expects 1937 to be—$5,666,000,000; 
Surplus, $49,000,000. 


Steam-Electric 


General Electric builds and 
Union Pacific will run new type 
of locomotive. 


THE many-sided railroad power debate, 
represented by steam, electric, gasoline, 
and diesel-electric, will have another 
brilliant facet early mext year, when 
General Electric finishes a new Union- 
Pacific steam electric locomotive. 
Radical differences in design are an- 
nounced this week by G.E., which is 
already thoroughly  railroad-minded 
through its advances in the field of 
electric and diesel-electric construction. 
The new steam-electric unit will carry 
a condensing steam-turbine generating 
plant, feeding electric power to trac- 
tion motors. Entirely missing will be 
two hallmarks of steam-railroading days, 
the side-rod drive and the water tower. 
Traction motors will be of the same 
design as those used in electric locomo- 
tives, and the turbine condensers will 
use the same water over and over, with 
small additions for leakage. 


12 





Appreciable reduction in fuel con- 
sumption, long runs without refueling, 
and correspondingly low maintenance 
costs are the twin objectives at which 
the G.E. designers are aiming; oil will 
be the fuel, and a new type of boiler 
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New National Private Brand 


Robinson-Patman law has an expected 


voluntary chain launches new national {jo }, 


A NEW nationally advertised private 
brand of food products, backed by the 
promotional and merchandising pro- 
gram of a nationally operating volun- 
tary chain system, is the latest addition 
to the competitive situation in the food 
industry—a direct outgrowth of the 
Robinson-Patman law. 

Up to recently the activities of the 
National Brands Stores, Inc., were con- 
fined chiefly to those of the ordinary 
resident buyer or buying agency for a 
large group of food jobbers or whole- 
salers. N.B.S. specialized on nation- 
ally advertised products, and on large- 
saa. purchases it managed to secure 
rom manufacturers price concessions 
that spelled extra profits for members. 


Buying Advantages Trimmed 


However, after the Robinson-Patman 
law was enacted some manufacturers 
promptly cancelled the N.B.S.’s special 
discounts. Others agreed to stand by 
temporarily until a proper interpreta- 
tion of the law could be secured, but in 
any event the future of the whole or- 
ganization appeared to be jeopardized. 

The new plan devised by F. E. 
Dowler, president of National Brands 
Stores, Inc., and being put in effect by 
Chas. G. Brandler, general manager, has 
met with instant acceptance. 

Of the 418 food wholesalers who are 
members of the N.B.S., all those now 
operating voluntary chain organizations 
have already signed an agreement which 
means that beginning Oct. 1 nearly 100 
wholesalers will service almost 7,500 
retail food stores with N.B.S. goods. 


Will Add Other Units 


The remaining 300-odd wholesalers 
are now actively organizing voluntary 
chains so as to qualify for continuance 
under the N.B.S. banner, thereby bring- 
ing the eventual total of N.B.S. retail- 
ers to between 20,000 and 30,000. 

Advertising and promotional activ- 
ities will be built around the new “Lead- 
way” brand which is owned by N.B:S. 
and will be applied to 200-odd pack- 
aged food fa. aon including canned 
goods, condiments, bottled goods, 
spices and specialties. 

As far as possible these will be con- 
fined to products or lines in which few 
or no manufacturers have achieved a 
commanding position through national 
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Sears Says “No” 


Mail order house denies plans 


start tire-making division. 


SEARS, ROEBUCK & (C 


tire merchants of size, put 
On a persistent rumor last week. A 
tire-manufacturing division is not 


templated by the great mail 
This announcement, togeth 


ports that Sears might 


Co., which is up for sale Sept 


lowing an order to liqui 


Judge West in Clevel: 
clarify partially the trade talk that hs 
been swirling around Sears and 
year since the Federal Trad 
sion ruled against their tir 


Sears has been filling 


step being an order for 10 


from Fisk, and is casting 
suitable arrangements to n 
its molds from which Good 
No permar 
will be decided on until next year 
In the meantime, Good) 
phatic in its declaration to 
“cease and desist” order hand 
by FTC. Officials last week reite 
that they had not withdrawn theit > 
from the order and wo. 
to the last ditch (BW—Jul2>'36,p! 


Sears casings. 
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“Ir is our sincere desire to comply with 
the {Robinson-Patman]} law, but we are 
not willing to cease operations because 
, law as to which no two lawyers 
to agree. We have come to the 
where we must know definitely 
shat we are to do.” 
Thus last week did the Great Atlantic 
& Pacitc Tea Co. call for a showing of 
ids as to who was on its side and 
who wasn’t. To all food and grocery 
inufacturers who supply the A. & P. 
went a copy of the chain's own analysis 
of the Robinson-Patman act and two 
contract forms covering advertising 
allowances and quantity discounts. 


What A. & P. Demands 


The advertising allowance form obli- 
gated A. & P. “to render certain special 
and special distribution 
service. . . which includes riodic 
newspaper advertising, handbill adver- 
tising, periodic store displays with the 
advertiser's merchandise in a prominent 
position readily accessible to consumers, 
and periodic notifications to branches of 
to be rendered advertiser's 
products at point of sale, for which the 
advertisers agrees to pay the following 
advertising allowances.” A 6% fee 
was indicated. 

The quantity discount contract ob- 
ligated A. & P. “to buy from the 
manufacturer a large quanity of mer- 
chandise and, in view of the purchase 
in large quantity, present and prospec- 
tive, the manufacturer agrees to allow 
the following quantity discount.” Five 
per cent from ist was sought. 
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Forcing Price Law Issue 


Fight of chains and small suppliers against big manu- 


restoration of allowances 


- he. 


- = 24 
ee oe er eee ee a, 


weincas Week 


Busi . 
PARADE—First in line with its new models (BW—Aug29’36,pll), 
spent more than $5,000,000 tooling up for its new six, involving several 
machines such as the Cincinnati surface broaching machine, first of its kind. 
ix (above? in eight body styles, is quite like Model 120, is built on a 
develops 100 brake hp. has independent front-wheel suspension. 
The factory is very busy, anticipating the biggest year in Packard history—at top right 
js a welding machine turning out body parts; below is one of the motor assembly lines. 


field as A. & P. demands 


and discounts. 


A. & P. (and the Safeway Stores 
which duplicated the leading chain's 
actions on the West Coast) might have 
saved itself the trouble and expense of 
the mailing as far as its general effect 
on the suppliers was concerned. It is 
generally thought in the trade that the 
results of the broadside could not have 
told the chain much that it didn’t al- 
ready know: the small manufacturer 
would crash through with discounts and 
allowances; the large producers with 
well-advertised lines would stand by 
their guns and refuse tribute; few if 
any converts would be made among the 
in-betweeners. 

However, the trade also agrees that 
it was a good gesture—a blunt and 
forthright acknowledgment of the fact 
that A. & P. isn’t going to take the 
Robinson-Patman law lying down, that 
it intends to apply bargaining pressures 
and let the chips and the business fall 
where it may. 

Although the proposed 5% and 6% 
honorariums are not likely to prove 
standard, it is probable that they will 
be pretty near tops in the majority of 
such contracts which A. & P. actually 
concludes in the future, for, despite its 
apparent brashness, the chain evidently 
intends to stay within limits which it 
thinks can be legally justified. Dis- 
counts and allowances ranging up to 
20%, such as were revealed by Rep. 
Patman in his expose of the chain store 
system, might unnecessarily invite Fed- 
eral Trade Commission scrutiny. 

With its boldness, A. & P. is mixing 
at least one part of legal guile. Both 



















contract forms carry this highly signifi 
cant paragraph: “The manufacturer 
avows its willingness to make the same 
agreement as is hereby made with any 
other purchaser similarly situated and 
on proportionately equal terms.” This 
phrase is designed to absolve the chain 
from all legal liability under the law 
(which applies equally to buyer and 
seller) and to put the entire burden on 
the manufacturer. 


Case Against the Law 


In addition to this neat hedge in the 
contract forms, A.&P. looks for prote: 
tion to at three loopholes in the 
law itself. These are he clear in the 
interpretation which A. & P. supplied 

(1) “The law does not apply to any 
transaction wherein a purchase is madk 
and delivery consummated in a state of 
any commodity for sale in that state 
Usual and proper quantity or cash dis- 
counts are not prohibited by the act, if 
the transaction is one which has no rela- 
tion to interstate commerce.” 

2. “Congress meant that allowances 
must have due relation to the 
respective quantities purchased and th« 
value of the services rendered. This 
value is not to be measured by the bene- 
fits accruing from the particular trans 
action but by the present and prospec- 
tive value to the business of the manu- 
facturer or the producer.” 

3. “The paraded bogey that value 
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placed by a manufacturer or producer 
or. a given service by a particular cus- 
tomer must be made available to every 
person who may desire to make a sim- 
ilar purchase . finds no sanction in 
any law which could be valid. Con- 
gress may not, by legislative fiat, require 
a manufacturer to enlarge his plant to 
meet all possible demands, nor a pro- 
ducer to grow enough oranges or toma- 
toes or wheat, or anything else, to meet 
the requirements of everybody.” 

These blunt statements of opinion, 
the first to be issued as a statement of 
policy by any large distributor were 
received with considerable interest by 
business generally. And with fairly 
general approbation—even on the part 
of large manufacturers who, grateful 
as they may be for the temporary res- 
pite from buyer pressure which the 
Robinson-Patman law has afforded, 
nonetheless are unsympathetic with the 
regulatory intent of the law and dis- 
trustful lest other more oppressive legis- 
lation, follow in its wake. 


No Weakening on Discounts 


However, they do not intend to let 
such nice general principles—or even a 
specific respect for A. & P.’s stand in 
the matter—embroil them in the old 
discount and allowance mess and the 
headaches of trying to play one buyer 
off against another. On their principal 
advertised lines they are adhering to 
the no-allowance, straight-list-price pol- 
icy, with slight 2%-5% discounts for 
carload lot orders and occasional spe- 
cials on less popular lines 

Although Standard Brands announced 
this policy some time before the final 
passage of the Robinson-Patman act, 
most of the large producers did not take 





NAMES TELL THE STORY 
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The Pullman Co. named these 
new overnight cars “Advance” and “Progress,” and is trying 
them out on the Broadway Limited between New York and 
Chicago. “Advance” contains 14 bedrooms on two levels (uppers 


the step until the date of final enactment 
eleven weeks ago. Hence, there has 
been little opportunity to date to ap- 
praise the net effect of the new policy 
on the volume of chain buying. 

The manufacturers, however, do not 
anticipate any marked diminution de- 
spite strained relations. They consider 
that the widespread acceptance of their 
brands which they have built up by ad 
vertising is their ace in the hole. Chains 
may no longer be able to buy goods and 
sell them at the same price advantages 
which they used to hold over independ- 
dents, but popular demand forces them 
to stock and sell the fast-moving lines. 


House Brands Real Threat 


Of course, the low-priced brand of 
the small producer and more particu- 
larly the chains’ own private brands 
constitute a real threat, brought into 
sharper focus now by A. & P.’s action. 
A. & P. means business and the manu- 
facturers know it. The chain, which 
last year earned $16,000,000 on an 
$872,000,000 volume, misses that $6,- 
000,000 which it collected in advertis- 
ing allowances, and it has stopped news- 
paper advertising in the East. 

However, if private brand competi- 
tion should become acute manufacturers 
feel that a cut in prices will suffice to 
level it. As a matter of fact, they can 
stand an appreciable price reduction 
now, without net return falling below 
that which it was before Robinson-Pat- 
man when they were paying discounts 
and allowances to corporate and volun- 
tary chains handling as much as 70% of 
the total output in some brand lines. 

Finally, development of consumer ac- 
ceptance for little-known brands is a 
long-term proposition, and manufac- 

















shown at left) and “Progress” has one compartment a! 
double bedrooms, plus an attractive observation buffet 
(top right). The steel and aluminum cars are streamlined 4 
articulated, connecting ends being pivoted on a sing: 


turers feel that befor 
velops significant proj 
may be materially m: 
legislative or court act 
Admittedly that is a | 
sition too. Ultimate 
tion of the law s 
farther removed. Des; 
of actions filed with th 
Commission, the gene: 
that that body will tac 
and-shut cases for a lon; 
and no important light 
the really meaningful 
act. Further, a scrupul: 
all dubious ground in 
ordered food and drug i 
providing FTC with n 
That's why manufactur 
look for the first im; 
arise not out of their own 
out of such businesses as | 
trical goods, textiles, and 
brand selling is of less « 
price dickering all-import 


Unfair Practices Rule 


THE highest court yet to C3 


tornia’s Unfair Practices 
constitutional this w 
Appellate Division of 
Court at Los Angeles filc 
denying the appeal of 
J. Kahn from a decision 
cipal Court of San Fran K 
had pled guilty to selling 

ening below cost. This wech 
Judges Bishop, Shawl, and 

clared they did not recog: 
stitutional right of a mer 

goods without profit te in 
petitor. No case has yet 

State Supreme Court. 
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sTONEVILLE STARED—And who wouldn't? Field hands who pick cotton around 


“ones ille. 


picker rt 


Miss., got the thrill of their lives last week as the Rust mechanical cotton 
imbled over the ground, gathering the staple (and a little leaves and hulls) 


ata rapid pace. At lower right may be seen the rear end of the picker, with a set of the 
aeel spindles which take the cotton from the open bolls, whirl it into the suction pipe. 


Cotton Picker Portents 


Rust Brothers’ machine in Mississippi test threatens 
(and promises) a social and agricultural revolution. 


On Mar. 14, 1794, a patent was granted 
for Eli Whitney's cotton gin. On Aug. 
1936, the practicability of the Rust 
power cotton picker was definitely 
demonstrated at Stoneville, Miss. 

The young Yankee inventor revolu- 
tionized the cotton industry (and the 
South) by mechanically separating the 
seed from the fiber, formerly a laborious 
hand operation. Two Southern brothers, 
Mack and John Rust, may occupy his- 
torical niches beside Whitney for solv- 
ing a far greater problem, the substitu- 
tion of machine-picking for hand-pick- 
ing (BW —Jun1’35,p.16). Vast im- 
plications are involved. Most important 
are the possible displacement of huge 
Negro and poor-white populations, the 
probable cheapening of cotton produc- 
tion with a widening of the market. 

Inventors have wasted almost as much 
effort on the cotton picker as on per- 
petual motion. Difficulties sontanell te 
surmountable, Cotton bolls open at dif- 
ferent times, fields have to be picked 
repeatedly. Thus any machine that in- 
jures the plant is licked before it starts. 
Until the Rust picker appeared, no 
apparatus seriously threatened Negro 
labor, to whom “cotton picking time” 
is the synonym for plenty of money and 
general hilarity. 

Before a jury of 200 planters, agri- 
cultural experts and pop-eyed colored 
boys, the Rust machine showed in last 
Monday’s field test that it could, under 
proper conditions, pick a bale (500 Ib.) 
in an hour. The best hand pickers can 
“o is about 400 Ib. in a day. 
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The Rust machine missed some pre- 
maturely-open bolls and picked enough 
leaves to support the skepticism of those 
who have always said, “It can't be 
done.” But experts admitted generally 
that the machine had proved its abili- 
ties. Naturally time will be required to 
drive out the bugs. Mack Rust observed 
to a newspaper man, “I don't know any 
harvesting machine that is over 90% to 
95% efficient. Even a combine doesn't 
get all the grain. But wheat farmers 
aren't thinking of going back to the 
scythe and flail on that account.” 

Primarily, the Rust machine consists 
of an endless belt carrying 1,300 rotat 
ing spindles. The spindles engage the 
open bolls and gather the ripe cotton 
without injury to the plant or immature 
bolls. While the basic idea is old, the 
Rusts made it workable by moistening 
the spindles and thereby causing the 
mature cotton to adhere. 

In the Mississippi test, Mack Rust 
handled the controls of the ponderous 
machine as it hummed slowly along the 
cotton rows. The brothers began think- 
ing about mechanical pickers as boys on 
a Texas cotton farm. Their first machine 
was completed in 1928. Headquarters 
now are in Memphis. 

Significance of the invention ranges 
from the world-empire of cotton to our 
domestic social set-up. If the Rusts are 
successful, they may cut employment 
from a present total of about 9,000,000 
hands in the cotton states to about 
2,000,000. Realizing the humanities in- 
volved, the Rusts want to make the 


labor dislocation as gradual and painless 
as possible 

Except to Russia (which has already 
taken two machines) the 
not intend to sell any of their 
Instead machines will be leased 
“desirable” planters. Rates are $1,000 
tor the first year, $400 for the second 
$300 for the third, $100 per year ther 
after. Le pay all 
The inventors figure the leasing ar 
rangement will enable them to prevent 
the unscrupulous from 
tenants and otherwise oppressing labor 
groups. Under present plans 
must agree to child labor 
wage, and maximum hour restrictions 


brothers do 
pr ACTS 
j 


ssces) must ipkeep 


displacing 
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minimum 


Hill Farms at Disadvantage 


The Rust cotton picker has limita 
tions both as to geography and potential 
lessees. Because of its cumbrous 
the picker is best suited to the flat lands 
of the Mississippi Delta and the cotton 
belt terrain from Dallas, Texas, to th« 
Atlantic Seaboard. But can the classic 
nigger and mule” farms in the rougher 
areas compete with the lower cost of 
machine-picked production ? 

Mildred G. Barnwell,  exccutive 
assistant, Southern Combed Yarn Spin 
ners Association, goes deeply into the 
economics of the question in the Textile 
World, a McGraw-Hill publication 
She estimates the cenetiedl saving on 
picking at 1¢ per Ib., or $5 per balk 
This represents a 509% cut from the $10 
current cost of picking a bale by hand 
While this differential would be a tough 
handicap for the hand-picked farm, it 
would help the South regain 
markets curtailed by crop reductions 


SIZC 


world 


Machines Already Leased 


Markets for the Rust picker already 
are opening up. Four machines will be 
used this fall at Clover Hills, a motor 
ized Mississippi plantation. Such lordly 
fiefs represent the first demand. Next 
will come farms with tractors which 
may work out a community plan for 
leasing the machines. Another market 
consists of cooperative farms, in which 
former tenant families have joined to 
take over acreage. One of these has 
engaged a Rust picker for this fall's 
crop. Besides there are export pos 
sibilities in 15 foreign countries. 

Textile interests ask, “What 
this mechanical picker do to the fiber ? 

It is claimed that the Rust machine 
doesn’t injure the staple. It does pick 
up some leaf and it does send the 
cotton to the gin with surplus moisture. 
Mills usually prefer the natural bloom 
of cotton with the leaf, to clean 
cotton which has become blue or gray 
from too long exposure to the weather. 
As to moisture, most modern gins have 
drying apparatus. Cotton that has been 
so dehydrated is worth $2 to $7 a balk 
more because of improvement in its 
quality. 
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WHAT’S BEHIND THE RISE IN BUILDING Costs? | 
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WHAT LEADING BUILDING MATERIAL PRICES ARE DOING | 
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GOING UP?— 






Cost of building is roughly divided between cost 


of materials and cost of labor. Both got their first post-depression 
boost in NRA days. 


Both count on continued expansion of 


construction in 1937 to sustain and perhaps to lift these ¢@ 





Lumber, steel, and cement are the materials which, with « 


labor charges, account for the rise in heavy construction co-' 
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iliding Supplies—and Demand 
ines that look to a construction revival show increas- 
ing price stability but outlook depends on general 
pusiness recovery. Labor rates are in the rise. 


oh attention has been lavished on them seized upon the lifeline thrown 
wal of activity on the building out by NRA to pull prices to more 
“d . what's been going on behind profitable levels. 

. is been almost overlooked In maintaining the NRA price level 
«16, Business Week presents a the building-supply trades met with 


varying success, depending largely on 
the competitive situation in each held. 
The lumber industry with its thousands 
of scattered sawmills leaning heavily on 
residential building activity its 
price level sag in 1934 soon after reach- 
ing its peak. Home-building markets 


,f what has been hap- 
» wholesale prices in six leading 

groups. The trends 
» an important bearing on the 
qstruction outlook. cow 


hlv Sensitive Industries 





‘ unorganized, generously had failed to make the headway antici- 

sped wit! “productive capacity, pated and stocks increased. (1934 was 

1936 bly competitive within each partic- the actual bottom in residential con- 

jas well as between fields, the struction, according to F. W. Dodge 
srruction-supplies industry is alert records.) 

advance or retreat made by the During the first half of 1935, home 

1g contractors up front. If things building took a quick spurt upward. 

well. and orders come back in good Lumber stocks shrank nearly a billion 





board feet in six months. Prices reflected 
the fact that the lumber industry had 
gotten the situation well in hand. But 
in 1936, mills stepped up output a bit 
faster than shipments of finished lum- 
ber. Stocks began rising and on July 1 
stood nearly 4% above a year ago. 
Whether the recently stabilized level of 
prices is to hold and expand will de- 
pend on how closely the industry keeps 
production in line with shipments and 
upon sustained improvement in home 
construction in 1937. Since no boom is 


to keep most or all of 
liers busy, then prices firm up 
en advance a peg or two. If the 

irs, prices crumble with the 
ng of the weakest unit among 


Fven the best-organized groups, like 
steel and cement, succumbed 

ieflation accompanying the 
eral business activity in 
these two significantly 
storm with the least 
their price structure. All of 




























































Berinces Werk 
10USING A BIG JOB—San Francisco’s world fair, with opening date set for 1939, 
Involves a tremendous outlay of labor, and an army of planners. Coordinating the 
work. the fair commission brought all its efforts together under one roof, in a com- 
pletely equipped, modern building accessible to city offices and in close reach of Yerba 
Buena Island, at the side of which will rise the site for the fair grounds. 
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. 
Double Check 
Here's how business has been among 
the building material suppliers this 
year based on shipments (or sales) 
for the first half of 1936 compared 
with the first half of 1935, The sex 
ond column reveals the streneth (or 
weakness) of the current inventory 
POSIUION against a vear ago. 
Shay Inten 
Industry ments tory 
Lumber +26 ‘4 
Oak flooring 95 +23 
Common brick a4 +8 
Cement! 47 —iI19 
Paints +12 
Structural steel! 46 
Hollow building tile $3 9 
Floor and wall tile +49 
Porcelain plumbing fix 
tures +14 14 
Vitreous china plumbing 
hxtures?t — 7 + 148 
Bathroom accessories! +103 43 
| Plumbing brass +24 
Prepared roofings +21 
Cast-iron radiators +40 9 
Cast-iron range boilers 49 +19 
Mechanical stokers! 92 
Oil burners +39 + 3 
Hardware +16 
*No data tS months 1? months 











anticipated, any advance in lumber 
prices is likely to be moderate 
Paint prices have been sustained at 
keel about 159% above 
but have had small success 


in pushing above this level, despite re 


an even their 


low level, 


and 
sales are 12 Con 
petition has been a formidable factor in 


ports that stocks are not excessive 
OY ahead of last year 


low-grade paints. In view of strengt! 


ening raw material prices and continued 
improvement in demand both from new 
ay 


construction and modernization of old 
buildings, a small advance is not un 


likely. 


Cement Record Impressive 


Cement makers mended their pric 
fences in 1932 following a price war 
begun in 1929, and the advent of NRA 
Since then 
established 


gave prices a further boost 
additional have 
price levels even above 1929. Consider 
ing the fact that for the four years 1932 
1935, production and shipments were at 
low levels utilizing about a third of the 
industry's capacity, the record is remark 
able. Cement producers have a larg 
stake in street and road building whic! 
to date has averaged 939% better than 
in comparable months of 1935 INCE 
another substantial federal road build 
ing appropriation became available on 
July l, demand is likely to sustain 
cement prices at current high levels 
Brick and tile makers had almost re 
gained the 1929 level by the middle of 
1934, but competition whittled away 
some of the gain since then. However 
with construction making a sharp com« 
back this year, stocks have declined and 
prices have been advanced. Strength 


increascs 
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ITS BACK WON’T ACHE 


F. H. Higgine 


If experiments by the Department of Agriculture with 


this lifter-topper-buncher turn out well, a lot of “stoop labor” in the sugar beet fields 


may be done by machine. 


Another angle of the research to apply machinery to har- 


vest (see cotton picker, page 15), this beast of burden for beet gathering was built 
by University of California engineers, can be extended to take several rows at a time. 


for the brick price structure has been at- 
tained in some communities by estab 
lishment of central sales agencies sim- 
ilar to that of Appalachian Coals in the 
bituminous field. 

Structural steel prices have main- 
tained an enviable record of stability 
judging from published records which 
are based on list prices that take no ac- 
count of discounts,. rebates, and other 
preferential practices. In July, prices 
were lifted to the 1929 level. Talk of 
further price increases in steel products 
is now being heard in view of higher 
prices for raw materials, taxes, demands 
of wage earners for wage increases, and 
demands of stockholders for dividends. 
Latest advices indicate that the industry 
would like to hold off until later in the 
year 


Hard Lines for Plumbers 


Among building suppliers, the plumb 
ing and heating field appears to have 
experienced the most unsatisfactory 
price situation. Heavy difficulties have 
been met in trying to lift prices above 
the 1933 low. Competition is severe. 
The oil burner market in particular has 
been upset for some time. 

But there are signs of firmer prices. 
American Radiator lifted radiator and 
boiler prices by 739% on July 1. Pipe 
fittings manufacturers are reported to 
have raised prices about 5%. Sanitary 
ware makers took similar steps earlier 
in 1936 

Among miscellaneous materials, the 
same struggle between demand and 
supply conditions is determining prices. 
Window glass, long under pressure, 
was marked up about 10% in May 
Hardware makers look forward to a 
small increase in prices to offset rising 
costs. Prepared roofing prices Were 
under pressure in early 1936, lifted in 
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the second quarter and are now reported 
unstable again. 

From the contractor's point of view 
the situation in the labor field is most 
important. According to Engineering 
News-Record, common labor in the con- 
struction industry is already getting the 
highest hourly pay since the boom days 
of 1920. Skilled labor wage rates are 
also on the rise, and the shortage of 
skilled craftsmen offers a lever for 
further increases. 

Whether the combination of rising 
material prices and wage rates will re 
tard the construction activ ity upon w hich 
both feed seems to hinge on the pros- 
pect for general business activity. If 
business continues to make progress, as 
seems reasonable to expect, the con- 
struction industry is likely to support a 
rising price level. If it doesn’t, build- 
ing suppliers will have to revise their 
notions on prices. 


New Farm Industry 


“Farm power contracting” is 
set up on a business basis by 
Caterpillar Tractor Co. 


Tuts week at Peoria, Ill., the business 
of farm power contracting was intro- 
duced, together with such convincing 
evidence of its practicability and poten- 
tial profits, that experts expect it to 
open an important new market for farm 
machinery and incidentally improve the 
general efficiency of the farmer—par- 
ticularly the small farmer. 

Farm power contracting may be de- 
fined as the business of doing a wide 
variety of farm and road work on a cus 
tom basis. To enter the field requires 
apparently (1) a thorough knowledge 
of farm and road operations, (2) a ter- 


ritory with a larg 
medium-sized 
tractor and oth 
chinery, (4) the 
various tarm pow 
at a low cost 

Those four ite: 
inal equipment 
Unz brothers. W 
and Charles, of R 
new line of busi: 

They and their 
of land in the 
economically they 
some other mac! 
it for their own 
the equipment 
the year. 


Jacks of All Trade- 


In canvassing 
odd jobs, they to rT 
every tarm there w 
that they 
quicker, better and 
farmer could himselt 
perts, not merely i: 
deep tilling and ot! 
but at grading, stun 
dams, drainage or 
races, driveways, and 
building and maint 

When they started 
tractor and they work 
over 12,500 
have bought two otl 
the original one wit! 
model. On the latt 
during more than 2,2 
tion has averaged less 
hour. Adding to that 
eral maintenance, depré 
own labor, they have 
to establish rates for diti 
effect important 

For instance: they wil 
for shelling corn and 
10,000 bu. a day. TI 
soil at $1 to $1.25 per 
than 2 acres per ho 
team of horses might not 
14 acres in a full day 

In Arizona, Califor 
Florida, Pennsylvania, iso 
carrying on like the Unz 
found plenty of profitab! 
power contractors 

After a thorough inv 
Caterpillar Tractor Co 
the field held such except 
ties as a new market for 
and road machinery, that | 
a special campaign for 
focussing attention on 
paign was launched this 
occasion of the Corn B 
sponsored by B. C. Hea 
of Caterpillar, attended 
representatives of govern 
cies, railroads, insurance 
agricultural and technical co 
omists, and editors. The t 
gram included cost studies 
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A New Truck for a New Era 


E 1’2-TON INTERNATIONAL 
CAB-OVER-ENGINE TRUCK 


The above view of 
the Model C-300 
shows how readily 
the International 
Py) ee ee! 4 
chassis lends itself 
te streamline spe- 
cial bedy design. 


ail 


6 ~—®@ 


view of the INTER- 
ATIONAL 155-TON Cab- 
-Engine Truck showing 
ttractive lines and in- 
visibility. Controls 
placed for quick and 
handling. 


ITH the continued up- 
‘ ward swing of the busi- 
ness cycle comes a demand 
for a truck spec ific rally de- 
signed for easy handling i in 
today’ s traffic. Inte rnational 
Harvester presents a new 
cab-over-engine unit—Model 
C-300—pe rte sctly adapted 
fora great many hauling 
needs in the ]'4-ton field. 


The International cab- 
over-engine truck has many 
advantages to compel the 
interest of buyers and oper- 
ators of trucks. The length 
of this new unit is reduced 
by the length of the stand- 
ard hood—and this saving is 
added to the loading space. 
More perfect load distribu- 
tion provides greater operat- 
ing economy. Increased visi- 
bility is offered the driver, 


is thoroughly 
comfortable. The engine is 
completely accessible and 
the , ee has easy access to 
his seat. The short-turning 
radius spots this truck in 
close quarters with a mini- 
mum of jockeying—saving 
time, wear, and tear, for 
owner, machine and driver. 
Two wheelbase lengths: 
99-in. for 11 and 12-ft., and 
117-in. for 13, 14, and 15-ft. 
bodies back of cab. 

If a truck of 1'2-ton capac- 
ity, in the 12,000-pound 
gross-weight class, fits your 
needs, arrange for a demon- 
stration of the new Interna- 
tional Model C-300 with 
your nearest International 
branch or dealer now. 
INTERNATIONAL HARVESTER COMPANY 


INCORPORATED 


606 S. Michigan Ave. 


and the cab 


Chicago, Tl. 


for cab-over-engine 
standard 99 -in. wheel. 
base chassis, f.o.b. 
factory. Other interna- 
tional trucks, Half-Ton 
to Six - Wheelers. 


The wide doors and forward 
steps on the new Interne- 
tional Model C-300 make 
getting in and out easy and 
ient.Ab tifultruck 
that is easy to handie in 
cramped space. 





INTERNATIONAL TRUCKS 
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Sound 
PROTECTION 


and sound 


ECONOMY 


Eighty per cent of all life insurance is in 
Mutual companies. Practically everyone 
who carries any considerable amount of life 
insurance has one or more Mutual policies. 

In the field of fire insurance, many strong, 
seasoned legal reserve companies operating 
on the Same basic Mutual principles, offer 
policyholders all of the traditional and tried 
advantages of the Mutual plan of insurance. 

Your interest is the sole concern of 
Mutual fire companies. As a policyholder 
you benefit directly by anything that bene- 
fits your company. 

Mutual fire management has effected 
great savings through fire prevention effort; 
through conservative and economical 
management. 

These savings have been passed on to 
policy holders—millions of dollars annually. 

Every property owner should inform 
himself about the operation of Mutual fire 
insurance—its record of nearly 200 years of 
service —its savings to policyholders. 


FREE BOOK 
Write today for interesting free booklet 
on Mutual fire insurance. No obligation. 
Address the Federation of Mutual Fire 
Insurance Companies, Room 2513,919 No. 
Michigan Avenue, Chicago, Illinois. 


MUTUAL 
FIRE 
INSURANCE 


An American Institution 


Companiesand the 
Ameriean Mutual 
Alliance. Ttisa 
symbol of sownd- 
ness and stability. 


This seal ident:- 
fies a member com 
pany of The Fed- 
eration of Mutual 
Fire Ineurance 
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strations of comparative performance 
of various machines in typical farm 
power contracting operations, such as 
plowing, ditch digging and cleaning, 
pond and pasture terrace building, yard 
operations such as silo filling, sawing. 
The campaign includes a wide dis- 
tribution of factual data on the subject. 
Caterpillar is ready to furnish to the 
prospective operator cost studies, order 
and contract forms, report sheets and 
other material desirable in the busi- 





| 
| 


| 
| 
| 
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AWAKENING sales in gems and jewelry 
generally have encouraged the industry 
to launch a promotional drive aimed at 
reselling the masculine market. So skit- 
tish is the quarry that jewelry interests 
are employing subtleties suggestive of 
antelope-stalking. 

The main difficulties mark opposite 
ends of the psychological scale. One is 
that “men who wear jewelry are sis- 
sies”; the other that gems are apt to 
represent vulgar display. An American 
who loved jewelry to excess made a re- 
mark that did it sore hurt. Diamond 
Jim Brady is credited with the crack, 
“Them that has ‘em, wears ‘em,’’ mean- 
ing gems. It put a long curse on un- 
couth ornamentation. 


Underwood & Underwood Pictures, Ine 
AS THE WORLD HELD ITS BREATH— 
Lazare Kaplan and his son (right) put a 
metal wedge against the huge Jonker dia- 
mond, tapped it smartly, split it. A flood 
of publicity given this act indicated the 
great public interest in jewelry, particu- 
larly in diamonds. South Africa leads in 
production of the brilliant stones, is proud 
of the biggest mine of all, the Premier 
mine near Pretoria (above). The Jonker, 





incidentally, came from South Africa. 


ness-like handling 
ing operation 
Fletcher, manage: 
cultural sales diy 
tion can be carried 
farming sections 
This new busin 
peal primarily to 
grown up on 
reached the age at 
ones have been ir 
the cities seeking : 


Jewelry Rejuvenated 


Unanimous reports of improvement in gem 
jewelry sales lead the industry to special markey 
drives, including one aimed at men. 


Dissolution of a 
among men is one of 
of the industry-wid 
Committee. It was { 
ber and. boasts that i 
retail jewelry sales fa: 
Organization spends 
advertising It br 
news and pictures 
prepares trade. promot 

The committee 
women’s fashions to 
Fall styles are going 
“smart woman” 
ity with jewelry. G 
in. But the smart wor 
watch or bracelet o 
jewelry is going st: 
O'Grady this means 
Woolworth’s; for the 
means gems from Cart 

Greater ingenuity ts 
tice the male back to 
been cautiously led 
collar clips. Now shirt : 
by jewelers, are returnir 
fold-back cuff. This w 
of cuff links. Most 
drive to bring back th 


will 
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The Office of Education, of the Department of 
the Interior inW ashington, reports that six boys 
and girls out of ten never finish high school. 


(o)" do so great a number of children drop A Metropolitan Field-Man will be glad to tell 
out of high school before being graduated? you all about this policy. Telephone the nearest 
Because, in many cases, their fathers could not Metropolitan office and ask him to call—or mail 
afford to keep them in school. Mothers, who the coupon. 
are left alone, often find it very difficult to give 
their children the advantages they need. 


The Metropolitan issues life insurance in the usual 
standard forms, individual and group, in large and 
You have high hopes and ambitions for that small amounts. It also issues annuities and accident 
boy of yours. One of the first questions which and health policies 

will be asked when he applies for a job will be The Metropolitan is a mutual organization. Its 


How much education have you had?” In many assets are held for the benefit of its policyholders, and 
any divisible surplus is returned to its policvholders 


situations college men are preferred. Most con- 
in the form of dividends 


cerns pick for future responsibilities boys and 
girls who have gone through high school. 





How much education your boy will have- high Metropolitan Life Incurance Co 
fi 7 1 Madison Avenue, New York, N.Y 


school, j aini » 

: rol college, aad technical trating of oom Without obligation on my part, I shall be glad to learn 

kind may depend on you. That 1s your re- more about a Program of Life Insurance which includes an 
are, Fi a - Educational Fund 

sponsibility and your privilege. Whether you 

are here or not, you can make sure that he will NAME 

have his chance. An Educational Fund Policy 

will provide the money when it is needed. It 

may be your boy’s steppingstone to a happy, CITY 


ADDRESS 











useful and successful life. 


METROPOLITAN LIFE INSURANCE COMPANY 


FREDERICK H. ECKER ONE MADISON AVENUE. New York, N. Y. LeRoy A. LINCOLN 
Chairman of the Board © t926m.1.1.co President 
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Burroughs 
CORRECT-POSTURE 


CHAIR 




























PROMOTES ALERTNESS 
AND EFFICIENCY 
Sturdy scientifi- 
cally designed to provide comfortable, 
healthful seating. Back support relieves 
bodily strain and cramped abdominal 
Easily adjusted without tools 
Noiseless, ball-bearing swivel. Choice of 
styles, colors and upholstery. Low prices 


MAIL THIS COUPON 


@ Burroughs Adding Machine Company 

@ 6139 Second Bivd., Detroit, Mich. 

@ Send me inf about Burroughs 
Correct-Posture 


* 
a Nome_ 
@ Address 


all-metal office chair 


muscles 





Chair. 


ei 








KEEP YOUR EMPLOYEES 

SAFETY MINDED WITH 

ING-RICH PORCELAIN 
ENAMEL SIGNS 





















Do it with eye-arresting ING-RICH 
Porcelain Enamel Signs . . . made of 
genuine vitreous enamel fused deep 
into its metal base . . . guaranteed to 
last at least ten years in all kinds of 
weather . available in the widest 
variety to meet every industrial re- 
quirement. Write for descriptive 
circular. 


INGRAM-RICHARDSON 
MANUFACTURING CO. 


BEAVER FALLS, PA. 





















has been recovered. 





ee 


Rough, Uncut Stones 





1936 


First 6 months | 47,472 2,506,000 
1935 
First 6 months | 31,457 2,080,000 





Diamond Jubilee 


The following table shows diamond imports into the United Sta). 
ures the extent to which the slump injured the industry and how » 
Most dramatic is the rise of the indust; 
(bort) used in drills, glass cutters, abrasives, ete. 
demand for bort last year reflects general industrial recovers 
imports this year indicate that supplies are catching up. . 


Year imount 
in Carats Value 
1926-1930 
Annual Average 265,862 $10,399,000 
1932 40,153 1,513,000 | 
1934 38.636 2,687,000 
BOSD. ccece 81,826 4,270,000 


The enorm: 


Cut Stones, Unset Ime 
imount Value { 
| 430,743 $39,954,000 61.4 
183,103 7,836,000 163 
208,296 9,898,000 $2¢ 
308,891 15,370,000 952.4 


















2,508 8.7 34,000 





117,750 6,352,000 | 434, 





this sector the tie interests become will 
ing allies. The argument which 
them was that the tie stabbed daily with 
a pin wears out much faster than one 
which goes unpierced. 

“Do you believe,” a Business Week 
skeptic asked one of the propagandists, 
“that men can be made to wear the old- 
fashioned sparkler? Either in rings or 
stick pins ?”” 

“The old-fashioned sparkler, no,” 
was the answer, “But jewelry in good 
taste, yes.” 


won 





Jewel-Conscious Britons 


He contends that men, like women 
follow style leaders. England sets the 
pace for men. Already stories report 
that British swanks are going in heavily 
for jewelry. 

Progress of the Publicity Committee's 
drive was only one of the developments 
that cheered last week's meeting of the 
American National Retail Jewelers As- 
sociation in New York. Best of all 
was a special report by Dun & Brad- 
street, 


D. & B. said sales for the first half- 


year were 20% to 30% over 1935. The 
trend is toward better goods. During 
June, many a retailer's volume was 


double that of the previous June, which 
greatly reduced stocks and cleared dis- 
tress merchandise. As a result,’ fall 
orders to wholesalers were as high as 
40% above last year, giving manufac- 
turers the best prospects since 1930 
Retail total for the year is expected to 
go 30% over 1935, bringing 1936 busi- 
ness to about $309,500,000. 

The survey revealed the relative sales 
percentages of various items. Dia- 
monds and other gems made up 28%, 
silver 22%, jewelry 11%, watches 
10%, repairs and engraving 10%, un- 
classified 19%. Fifty per cent of all 
jewelry sales is divided evenly between 
wedding and Christmas gifts. Generous 
spending is almost certain next Decem 
ber and the marriage trend (a great fac 










tor in diamond sales) is definitely up. 





The wedding _ total 
1,245,000 This 
1929's high mark 
than distressed 193. 
Diamonds represent 
ing percentage of gem 
U. S. takes about 75° 
duction. Recovery in this 
recovery for the industr 
tariff move in 1929 broug 
share of diamond cutting 
stones was reduced from 
(which 


was 


ana 


> 






discouraged sn 
the 10% duty on 
abolished. Another 
of the 10% tax on th 
jewelry 


The shift in cutting was 


roug 


aid wa 


illustrated recently when La K 
& Son (New York) clea 
Jonker diamond. This 

named for the 
picked it up and sold it for 
$350,000. The dealer wl 

to America is said to have | § 
000 for it Following 

crystal cleavage, the Kaplans 
gem into 12 parts The 

may total $2,000,000. 


was lucky 





German Question in Gems 

There are probably 300 cutt 
country, most of them in Ne 
famed Maiden Lane jewelr; 
The old-timers are from the 
centers in Belgium and Hol 
many have been trained on 
During the slump the big s! 
their staffs drastically with tl 
that cutters set up small work: 
their own. Their biggest prese 
is a flood of small, 8-facet stor 
Germany. Such gems, used in | 
watches, etc., make up the bull 
trade. To take off the taint of ( 
origin (a serious matter 
dealers) the diamonds are slip} 
Antwerp and elsewhere for ex 
this country. 

Talking before the jewelers’ 
tion, Sydney H. Ball, New Yor! 


with 








WEEK 
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city, said that the industry, 
long way back but is still | 
: the 1927-1929 level. Con- 
It meas. r “ the all-powerful Diamond 
sround age evidenced by a 30% increase 
ns duction for 1935 over 1934 
sales are running 25% 
1935, about 400% above 
only half those of the late | 
All stocks are low. There 
decrease in the flood of Rus 
(If Mr. Stalin allows 
to buy diamonds in his 
ir personal adornment, that 
too.) Also there has been a 
the marketing of rough “out 
s (those comprising the 5‘ 
controlled by the Diamond 
nmercial uses for imperfect 
; (bort) have grown until some 
formerly were used for 


1S 


are employed as cutting 


owdered for abrasives. 


Ss 4 


‘rouble on the Rhine 
Mr. Ball finds the world picture of 
industry less promising, 
ause of those German ex- 
[here is a definite struggle on 
Antwerp and German Rhine 
supremacy in the cutting of 
s. It has caused degradingly- 
ves for artisans, profitless opera- 
master cutters, and relatively 
s tor small polished goods. 
Ball notes a betterment in tariff 
ns, with a corresponding unem- 
t of smugglers. India (a huge 
for gems) has reduced its duty 
ous stones from 25% to 10%. 
apan has cut her 100% levy to 10%. 
The world over, people again are buy- 
liamonds for adornment or as com- 
yntainers of wealth. And (as 
ey say in Antwerp) “when the stone 
«s well, all goes well.” 


Jewelry Credit Plan 


ewelry industry envies the ease 
which buyers obtain automobiles, 
s, household equipment, furniture 
ugh universally accepted part-pay- 
nt plans. It wants an industry-wide 
whereby the purchase of its wares 
made similarly alluring. A com- 
of the American National Retail 
rs Association will study and re 
1 a plan to be submitted to manu- 
ers, wholesalers, and finally its 
embership. The proposals pro- 
hat: (a) manufacturers combine 
vertise nationally that product: 
bought on terms of 10 months 
re; (b) individual manufacturers 
the same message in their national 
tion; (c) discounts be allowed 
ish Or a carrying charge be added 
price to finance deferred pay- 
ts; (d) manufacturers aid stores to 
the accounts by giving them a 3% 
nt for cash in 30 days, or a de- 

i payment plan for retailers. 
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Iv MIGHT REVEAL that stenographers 
were also working in light inade- 
quate for doing efficient work over 
long periods of time. Prolonged use 
of eyes in poor light increases nerv- 
ous tension ... wastes energy. Good 
lighting is essential for speed and 
aceuracy. Twenty footcandles of 
light or more is recommended for 
more efficient work in your steno- 
graphic department. 


tue new G-b lLacur Mev 

might tell vou that the bh 

you have been us ng in vour ofhee 
for close seeing tasks is leas than 
5 footeandles . . . far too dim for 
easy. safe seeing. You could do 
better work, more comfortably, 
and save vour eves from stram by 
working under "> to 30 foot- 


candles 


Goop LIGHTING in vour file roome 

not less than 10 footcandles, 
will help your file clerk locate 
necessary data faster, more easily, 
and with fewer chances of making 
mistakes. Here again the (,.1 
1 ight Meter will tell vou how 
much light is actually being re- 
ceived ... it measures light just 
as simply as a thermometer mea- 


sures temperature. 


They stay 


brighter longer 8 


EVERY EMPLOYER and office manager should have one of 
the new G-E Light Meters, not only to make sure that 


employees are getting the light they need, but to check up 
from time to time on whether this amount of light is being 


maintained . . . The Light Meter is small, convenient 


Ruggedly made, it costs only $11.50. For further informa 


tion, write to General Electric Company, Dept. 166, Nela 


Park, Cleveland, Ohio. 


EDISON MAZDA LAMPS 





Marked for Lewis’ Attention 


Labor’s “John L.,” suspended but not idle, comes 
home to find a lot of fights on his hands,—and there’s 
one with Hearst which might interest C.1.0O. 


JOHN L. Lewis, due back at his desk 
next week after a short vacation in 
Europe, will find these items paramount 
in the news of labor 

1. The Sept. 5 deadline, on which the 
American Federation of Labor's suspen 
sion of 10 unions affiliated in the Com 
mittee for Industrial Organization was 
to become effective, will have passed 
(Mr. Lewis heads the C.1.0.) 

2. The C.L.O. drive for union mem 
bers in the steel mills will be well into 
its third month, moving at a slow gait, 
with restlessness evident in the ranks 
and with some talk, heavily discounted, 
of possible wage raises. 

3. Strikes in various cities have been 
affecting various industries, with the 
spotlight on New York (painters, truck 
ing), Minneapolis (grain elevators, 
wholesale grocery truckmen, jewelry 
manufacturers), Seattle (W. R. Hearst's 
Post-Intelligencer), Toledo (gas com- 
pany workers—with the greatest promi- 
nence given to the P.-/. closing in 
Seattle. 

The 
C.1L.O. 
in the 
month 
stuck to their guns 
of events, the unions can expect to be 
permanently expelled, when the question 
is brought before the federation’s con- 
vention in Tampa, next November. 


order for suspension of the 
unions from active membership 
A.F. of L. gave those groups a 
in which to repent, but they 
In a logical course 


As the date drew 
however, renewed attacks on the federa 
tion came from several C.1.O 
associates, based on the contention that 
the council headed by William Green 
did represent majority A.F. of I 
opinion in voting the suspension 
Among the formal suggestions made last 
week was one from David Dubinsky, 
representing the Ladies Garment Work 
ers, that the suspension be lifted and the 
matter laid before the full convention 
Two days later Cliarles P. Howard of 
the Typographical Union echoed the 
sentiment thus: “I suggest a referendum 
on the question at issue.” 


suspension near, 


council 


not 


Mr. Dubinsky then went all the way 


solidarity—he re 
of L. council. 


in showing ¢ Lo 
signed from the A. F 


No Chance for Battle 


This is obviously the only policy 
which Mr. Lewis and his associates can 
pursue, if they hope eventually to sway 
the rest of the A.F. of L. If the suspen 
1.0. and its member 
ship of some 1,125,000 dues-paying 
members will not be represented at all 


sion holds, the ¢ 


in the convention, and expulsion could 
follow without much of a 
fight 

The C.1.O. definitely is going ahead 
with its steel campaign; latest action by 
a member union was the of 
$225,000 aid by the Ladies Garment 


SUSPC nsion 


voting 


Workers (an assessm 
ber), and the C10 
man, Philip M 
charges of inaction by 
that the committe 
groundwork donc 

Rumors of steel ; 
are merely that so far 
partial observers and 
by some of the mills t! 
ness demands hold stro: 
creases af&c possibl 
follow The 
} 


be caught short by 


industry 


down in demand 

Only plant ha 
recently, and that one is : 
Keystone Steel & Wire ( 
Il. 
cents 
participation in 
OOO, rising to 
$1,300,000. 

With its hands full of st 
also is interested, althoug! 
in the Newspaper Guild 
forced the Hearst paper 
discontinue publication 
to force a decision within 
tion, Head Guildsman H 
extended the hand of fri 
C.1.0 
for a conterenc 


one 


announced incr 
an hour 


council some weeks 
in in N 
fellow-scribes, however 
openly committed to indust: 
tion, although 
heavily in that direction 
only recently got its A. | 
In Seattle, the Post-] 
down Aug. 13, 
mechanical departments d 
through picket lines estal 
ditorial workers, who stt 


test vot 


when w 


} 


dismissal of two Guild 
investigator was sent Out 
the A.F. of L., Mr. H 
viewed in Europe, other 1 
up the cudgels for the P.-/. ( 
the Seattle 


labor conditions received a thor 


other journals) 


REPORTERS TO PUBLISHERS 
bers of the Seattle unit of the \y 
Guild have become publishers dur 
strike against the Post-Intelligence: 


are printing a daily four-page pap: 


a copys 


ing it on newsstands for 5e. 
ries advertising for friendly caf: 
and politicians, and has stories 

state, and national events, plus | 
torials in support of the Guild 

Sell (at left) is president of th 
Guild; Walter Rue edits the daily 
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ISTING MADE AUTOMATIC! 


1o simplify work, to save time, to insure accuracy, to lower expense 
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Vo REVER listing of names, data or 
commodities is done, there Addresso or typewriter goons 
h will bring four important betterments and does the job 10 to 50 times fa ster! 204 El 






r work, completed in a fraction of the time, Listing is but one of many applic ations 




























no errors and at less cost! of Addressograph to the office functions of NFLSOS 
\ddressograph automatically spaces and modern business, public offices and organ- —_ 315 
names, clock numbers, rates and stand izations. It is but one of the methods where- —— _ 
rd deductions on payrolls . . . by expenses can be reduced. MANNING — 
Lists inactive or delinquent customers’ Likewise, the new Class 900 Addressograph OGLE us EI 
sand addresses and coded data on plain is but one of many models adaptable to . 442 Kl 
ed sheets . . . various uses. Fast, quiet, versatile and oi = 
ts names, numbers, unit costs of parts simple, this new typewriter-size, electric eure! = 
ipleted products on inven- model will quickly repay its — 2840 
sheets or stock records .. . low cost. i oe 2951 t 
sts stockholders’ names, A new 32-page booklet describ- BUMEOL ? 
resses, account numbers and ing this new machine and the CARTWRIGHT ” ) 
unts on dividend register work it does will be sent on re- nary DMACHT FF sole | 
iS... quest. Address letter or postal to —— - 
Lists names, addresses, accu- ‘ Divnies GRAY SOB — 
legal descriptions of prop- ta ddressograph tvision BOLNQUIST 518 8 
ind assessment record num- A DDRESSOGRAPH.MULTIGRAPH 542 } 
n tax rolls... CORPORATION, Cleveland, Ohio ABLERSOD ' 
ts customers’ names, ad- ; TAYLOR mn 





sand delivery information CLASS GOO ADDRESSOGRAPH st 2688 $150 


te and pick-up sheets . . . 









F. O. B. Cleveland. Without stand or attach- ‘ . £152 
$14250 1 


anything that can be ments. Sold on convenient terms COL. 
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ESTING FOR ASPHALT VIS- 
OSITY. The viscosity of the 
iphalts used in Robertson Pro- 
ected Metal, as related to their 
her properties such as melting 
»int, penetra:ion point end con- 
stency, is extremely important 
determining whet kind of roof 
urviee R. P.M. will give. The 
achine illustrated here enables 
obertson chemists to tell just 
hat « given asphelt's viscosity 
aT 


plication and interpretation of 
eic results requires many years 
learning how. 


we knowledge and experience 
ined in the development of the 
ofing asphalts used in Robertson 
otected Metel have resulted in 
@ perfection by this Company 
hundreds of other special 
phalts for use in every field. 





ment laboratories are at your 
rviee. Perhaps you do not aow 
e asphalt in making your prod- 
t... but might do so if you 
uld find the right one. Or per- 
ps you already use an asphalt, 
t would like to know definitely 
vether your product quality cea 
improved or your production 
sts lowered. The H.H. Robert- 
a Co. weleoomes your inquiries. 








Miscount Lhirty years 
f Learming Now 


7 E know how to make protected metal roof- 
W ing. We believe we know how to make it 
better than any one else could. 

Our confidence in our ability has a sound basis. 
For more than thirty years, we have been experi- 
menting with protected metal in the field and in 
the factory and in the laboratory. We have learned 
things in those thirty years that no one else could 
Jearn without similar experience. 


It won’t be the same as Robertson Protected 


Metal. 
Because you can’t discount thirty years of learn- 


ing how. 


If you are interested in an industrial building 
project of any kind, we invite you to write for a 
free copy of our new brochure “Roofs over Indus- 
try.” It explains fully the advantages of Robertson 
Protected Metal, and depicts in dramatic photo- 


We have learned how to process asphalts to 
withstand northern cold and tropic heat. , What suite dip cualian. 
fumes, chemicals, humidity, wind erosion and salt 
air do to asphalts . . . and how to overcome their 2 gems 
destructive effects. 

We have learned how to impregnate asbestos 
felt with asphalt and make it stick permanently to 
steel. And how to mold steel, felt and asphalt into 
one strong, enduring unit fitted to stand up under 
the most severe conditions. 

Sooner or later, some one will try to manufac- 
ture a protected metal roofing that looks like ours 
... and say it is the same. 


graphs the care, science and knowledge which go 


COMPANY 
PITTSBURGH, PA, 


ROBERTSON 
2007 GRANT BUILDING 


AT THE RIGHT is « typical iastalletion of Robertson Pro- 
tected Metal. Industriel plents like this, with roof and siding 
of R. P. M., may be found in every corner of the globe . . . for 
R. P. M's proven ability to deliver maintenance-free service 
wader the most severe conditions hes meade it a product of 





THIS COMPLETE PROTECTION of the metal core is 
whet hes made Robertson Protected Metal world femous as a 
material for roofs and sidewells of industriel buildings. 


y, 


ROBERTSON /Zoiéziéz/ METAL 











torial going-over in nearly every news- 
paper in the country. 

Bitter words have passed, labor lead- 
ers charging that employers are banded 
together to ‘‘crush the labor movement” 
and the business men’s council alleging 
there is a ‘league between the mayor 
and the willful forces of organized 
labor.” Mayor John F. Dore, inci- 
dentally, says “I am convinced my politi- 
cal future is made”’ in telling of his firm 
stand against Hearst. 

The Maritime Federation has a hand 
in the struggle, too, with its members 
coming up from the waterfront to help 
the picketers, and Dave Beck of the 
teamsters union is suing the Seattle 
Times on the contention that the paper 
charged hin with being an active leader 
in the strike. 

All in all, it is a mixed-up situation 
in Seattle, with clear discernment almost 
impossible through the fog of furious 
charges. Knowing Mr. Hearst's firm 
stand against the Newspaper Guild, and 
knowing the Guild’s determination to 
see the fight through (with dues-payers 
all over the country contributing to the 
strikers), it is difficult for observers to 
forecast anything but a long drawn-out 
struggle between the open-shop and 
closed-shop principles, spreading per- 
haps (if not settled conclusively) 
to other cities on the West Coast. 


Truck Wage Row 


Drivers and owners argue in 
New York. Mayor tries media- 
tion and wins a delay. 


For the average citizen, no labor dis- 
turbance holds as much of fear and 
apprehension as the breakdown of 
transport, the cessation or crippling of 
distribution systems which tie a highly 
complex economic life together. Milk 
for the baby, transportation to and 
from work, uninterrupted supplies of 
all manner of consumer goods are serv- 
ices which modern communities demand 
as a matter of course. This week, New 
York faced a partial tieup of such 
services. 

Dropping everything else to take up 
the threatened walkout of 15,000 truck 
drivers who want higher wages, Mayor 
La Guardia succeeded at least in avert- 
ing sudden action, got the Teamsters, 
Chauffeurs, Stablemen and Helpers 
union and the Merchant Truckmen’s 
Bureau (representing the employers) to 
continue negotiations. They further 
agreed to let the mayor be mediator if 
a deadlock was reached. 

The threatened strike brought out two 
opposing arguments, one by manage- 
ment, one by labor, which are found in 
a great many industrial disputes. For 
the side of management: “We are pay- 
ing the highest local truck-driver wage 
in the United States—97¢ an hour, as 
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against 62.5¢ in Boston, 65.66¢ in Phil- 
adelphia, 43.33¢ in Baltimore, 61.75¢ in 
Chicago, 66.66¢ in St. Louis—and be- 
lieve the unions to be unreasonable in 
demanding raises which will bring the 
rate to $1.16 an hour.” 

The union argument is: “Our de- 
mand is only for cutting the work-week 
from six days to five, of eight hours 
cach, and retention of present weekly 
wages. The average truckman won't 
make a nickel more, but shortening the 
week will make more jobs for the un- 
employed drivers, estimated to number 
about 14,000.” 

On the sidelines, but keenly inter- 
ested, were the railroads. Mr. La 
Guardia summarized their interest, in 
his message to the disputants: “I de- 
sire to remind you that nothing would 
be more beneficial to the permanent 
establishment of the railroad delivery 
service than an interruption of the 
normal system of truck delivery.” 
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Labor and a Holding Company 


How Standard Oil (N. J.) handles the personne! job 
that’s now getting special attention in industry. 


EIGHTEEN years ago, Standard Oil Co. 
(N. J.) adopted a system of employer- 
employee relationships. Today the same 
plan, greatly broadened, does a satisfac- 
tory job of tying workers’ and manage- 
ment’s interest firmly together—so 
tightly that other companies are justi- 
fied in asking, “What is there in Stand- 
ard Oil's experience that can be used 
to advantage in our plant?” 

At first glance, the great oil empire 
run by Standard might seem too com- 
plex to make. profitable study for the 
average American employer. The par- 
ent company isn’t even an operating 
company ; furthermore it doesn’t dictate 
the industrial relations policies of its 
subsidiaries. But if you are an em- 
ployee of Standard Oil Co. of La., or 
Carter Oil Co., or Colonial Beacon Oil 
Co., or Standard Oil Co. of New Jersey 
(the “Delaware Company,” very sim- 
ilar in name to its parent), or of any of 
the many producing, refining, market- 
ing, or transportation companies asso- 
ciated in the big family, you are in the 
operating end, and your company is 
getting the advice and assistance of the 
headquarter offices. Your company also 
has its own industrial relations depart- 
ment, and personnel chief. 


Headquarters for Advice 


Heading the work, in the head- 
quarters offices in New York, is F. W. 
Pierce, assistant to Pres. Walter C. 
Teagle. Mr. Pierce, however, acts 
mainly as adviser on industrial rela- 
tions and personnel; the operating com- 
panies are equipped to handle their own 
problems efficiently. 


| 


Looking at the employ 
problem objectively, Mr. Pier 
up this way: “You have had 
ing class in this country, the s 
keeper and small business 
who used to have a compet 
ten, twenty or thirty 
Maybe we can rebuild that sol 
class by rearranging conditi 
ployment in industry and tr 
give the employee a chance 
stake in his company, to s! 
benefits and to secure for hi 
ing a lifetime of employment t 
alent of that small store, or busit 


The Employee’s Own Interest 


Standard Oil isn’t likely to have tr 
ble between working personnel 


management, for the simple reason that 


so large a proportion of the emplo 
have that stake in the company’s su 
in one way or another, and inter 
dissension is the last thing the employ 
wants. 

As an easy illustration, an outs 
server might take the Employee Thr 
Plan. The participating employ: 
part in a program which provides 
favorable terms, old-age protection | 


yond that afforded by law. The That 


Plan has been in operation only 
Jan. 1, this year, and already s 
894% of eligible employees hav 
scribed to it. 


The company set up a trust fun 1 and 


appointed three trustees to take care 
the funds. The employee puts by 
certain amount each payday (3% 
13%) and his saibaine 

adds to it (3% to 89% )—the sar 
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INSIDE WEATHER 


aA UeaeTc ahead 


FOR PROFIT AS WELL AS COMFORT 


HEN you forecast your inside 
th a year ahead, you give 
your tenants, your customers or your em- 
ployees the utmost in comfort and you 
profit in other ways while doing so. An 
automatic temperature control system and 
automatically controlled air conditioning 
eliminates waste, enhances the value of 

your property, provides 








AUTOMATIC HEATING 


CONDITIONING 





Engineer — Dealer 


increased revenue and 
makes your building more 
desirable from every 





AND AIR standpoint. Don’t wait for 

cold weather. Install auto- 

See your Architect NOW matic control now. An air 
conditioning system can 
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easily be added now or next spring before 
hot weather sets in. 

CONTROL TELLS THE STORY 
Proper and adequate control is necessary 
to every heating or air conditioning system. 
Be sure your equipment is completely con- 
trolled by Minneapolis-Honeywell. The 
Minneapolis-Honeywell Engineer in or near 
your city is available for consultation with 
you, your engineer or your architect, with- 
out cost or obligation. He can quickly show 
you the benefits of temperature control 
and air conditioning — automatically con- 
trolled by Minneapolis-Honeywell. Minne- 
apolis-Honeywell Regulator Co. 2728 
Fourth Avenue South, Minneapolis, Minn. 


Complete Control by 


MINNEAPOLIS-HONEY WELL 


> YOUR ASSURANCE OF SATISFACTORY OPERATION OF YOUR HEATING OR AIR CONDITIONING SYSTEM 
BROWN INDUSTRIAL INSTRUMENTS FOR INDICATING, RECORDING AND CONTROLLING 


















as contained in present national security 
plans, but actually in operation and un 
hampered by red tape and politics. The 
plan also provides for additional con 
tributions by the company. Retirement 
income is purchased through group con 
tracts with large insurance companies, 
the amount for each employee being 
largely based on his own selection. Any 
balance not used for annuities may be 


saved in cash or used for the other 
means of economic security mentioned 
in the Thrift Plan. It was announced 


when the plan began that all 
ous rights under the old annuity plan 
would be protected, the last annual r 
port showing annuity reserves of about 
$86,000,000 trusteed. 


pre Vi 


Joint Conferences Work Well 


The Thrift Plan is the latest in a long 
list of Standard devices for the comfort 
and security of its employees. A 
tem of joint conferences between em 
ployees and employers of the various 
operating companies works smoothly, 
provides for secret annual elections of 
workers’ representatives under their own 
election committees; settlement of all 
matters of mutual interest including 
wages and working conditions, and 
prompt hearing of complaints. Other 
institutions include a group insurance 
plan, a benefit plan covering sickness, 
accident and death benefits, and vaca 
tion with pay after one year’s service. 


SYS 





KOPPERS 
PITTSBURGH, 
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Koppers has played a large part in supp}ying 
materials for lacquers. Koppers Toluol, Xylol 
and Solvent Naphtha are used as solvents 
and diluents in lacquer formulation. Koppers 
Benzol, Toluol, Phenol, Cresol, Cresylic Acid 
and Naphthalene are raw materials used in the 
manufacture of lacquer plasticizers and colors. 
Many of these materials also are raw materials 
used in the manufacture of chlorinated di- 
phenyl, phenol-formaldehyde, phthalic anhy- 
dride-glycerol and coumarone-indene resins. 
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High Financing 


Record instalment volume, new lines—pla: 
zation, for instance—and easy money—\, | 
last—are making big business for finan, 


sonal loan companies. 


AMERICANS who have jobs are spending 
again. Once more there are new cars 
in their garages and new paint on their 
houses. The out-of-date furnace (which 
had to do” in the lean years) has be 
come scrap iron and the ice box has given 
way to a mechanical refrigerator 

And it’s all milk and honey for the 
instalment finance and the personal loan 


companies; people are buying now—on 
time—-what their increased earning 
power will pay for in the months to 
come, Instalment money is circulating 


in a volume that dwarfs even the “new 
era” boom years. Moreover, this record 
business is being translated directly into 
all-time highs for earnings and into fat 
ter dividend checks. 

The experience of individual com 
panies may differ moderately but the 
major factors are the same for all. A. E 
Duncan, chairman of Commercial Credit 
Co., cites record volume, increased eth 
ciency in personnel, lower repossession 
and loss record, and favorable iterest 
rates; Henry Ittleson, president of Com 


1. Tarmac for Roads 2. Roof- 

ing Materials 3. Waterproofing 

Materials 4. Bituminous Paints 

5. Creosote for Wood Preserva- 

tion 6. Light Oils 7. Tar Acids 
8. Coal Tar Pitches 
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eplacement Issue 

Similarly. C.L.T. sold $35,000,000 of 
tures in July. It retired $18,- 
Sis and provided in the 


shood of $6,000,000 of new 








bor 
-y. And Commercial Credit this 
+ put out $25,000,000 of new con- 
tible 437 preferred stock which re | 
os a somewhat smaller 54% issue. 
While all that may interest stock 





it has been less exciting than | 

t both C.I.T. and Commer- 

ial Credit have seen their way clear to | 
vote 20% stock dividends. And each | 
} reased the cash dividend on the 
xpanded stock issue to $4 a share with 















‘ A> 
urning once more to the exceptional 
volume of automobile paper that 1936 | 
has produced, some insight is gleaned | 
nG.M.A.C."s statement as of May 31, | 
onnection with its $100,000,000 
Notes and bills receivable 
(which don't reflect total volume but 
e some idea) were $451,166,981 at 
nd of May, a jump from $358,256, - 

76 on Dec. 31. 


















(Another Record Volume 
Anotl ver company which derives most 
its volume in the automotive field— 

smaller than G.M.A.C. and an inde- 

endent—is Associates Investment Co 

It had a record volume of $69,815,291 
he first half against $51,832,140 in 

like 1935 period. This company also | 
lone some refunding, replacing its 

, preferred with a 5% issue. 

Then, in the personal loan field, a| 

ple of the larger companies have been 

psing all records. Beneficial Indus- 

‘nal Loan Corp, increased notes receiva- 

to $51,316,096 on June 30 from) 
$49,989 329 six months earlier and 
turned in the best net earnings in its) 
tory. Similarly, Household Finance | 
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Chartered 





BANK of the 


MANHATTAN COMPANY 


NEW YORK 


Money as a Raw Material 


If you deliver goods you receive money. If you 
receive goods you deliver money. Your money 
moves in the opposite direction from you! goods. 
In that sense your money is as much a raw ma- 


terial as your commodities. 


A discussion with an ofhcial of this Bank may 
show how our services can lessen the costs in the 


handling of your transactions. 


These economies may be savings in interest 
through the prompt transfer of funds from your 


various accounts. 


They may arise in time-saving transactions 
through our correspondent banks in all parts of 
the world. 

They may follow from plans which give you 
complete control and supervision over the accounts 


set up for your branches everywhere. 


Summed up, these and other typical savings are 
made possible by the wide facilities and the long, 
many-sided experience of this Bank. 


Member Federal Deposit Insurance Corporation 


Corp. set a new high record for both} MMmmmmmmmmmmmnmmmmnmmmmmmmmn 
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volume and earnings. Receivables on 
June 30 stood at $42,418,176, nearly 
$3,150,000 higher than on Dec. 31. And 
both these companies also broke all 
secords in 1935, so their Dec. 31 figures 
were nothing to sneeze at. 

The Morris Plan banks also are com 
monly thought of as small loan institu 
tions although most of them now do 
less than 55% of their business in that 
field. It was 85% only a few years 
ago. Here, too, there are many rec- 
ords which top 1928 and 1929—in 
the Morris Plan banks in Philadelphia, 
Detroit, Richmond, St. Louis and San 
Francisco, to name a few in the larger 
cities. The New York bank is 18% 
ahead of last year and close to 1928, 
which it considers its largest normal 
year. It hopes to beat 1928 before 
19436 1s Over. 

The changes which have come about 
in the Morris Plan banks (similarly 
named in various cities but without 
physical relationship) are interesting 
The Detroit bank was among the first 
of the so-called small loan companies to 
undertake direct auto financing. Now 
just about all of them do it and many 
commercial banks have followed. And 
some of the Morris Plan banks, mean- 
while, have become commercial banks 

that in Detroit handles checking ac- 
counts, that.in Richmond also does a 
checking business and even rents safe 
deposit boxes. 


Walsh-Healey Rules 


Washington gets a line on regu- 
lations to be applied to work on 
government contracts. 


WASHINGTON (Business Week Bureau) 

Information is beginning to come out 
on the regulations which are to be issued 
for enforcement of the Walsh-Healey 
act, passed by the last Congress to put 
a quasi-NRA clamp on wages and 
working conditions in the performance 
of government contracts by private in- 
dustry. Washington notes significant 
points. 

Under the provisions of the act the 
Secretary of Labor has no authority to 
prescribe wages. Inquiries reaching the 
Capital indicate that this is not thor- 
oughly understood. All the Secretary 
may do is to determine what is the 
prevailing wage in the locality for a 
particular industry. If the industry 
happens to be confined to a single 
plant in the community the prevailing 
wage in like activities may be pre- 
scribed. 

A casual reading of the law leaves 
the impression that work on govern- 
ment contracts could, in no case, exceed 
eight hours per day and 40 hours per 
week. However, the regulations will 
provide for overtime. The overtime 
rate of pay will be made a condition 


32 


of the bid. It also is expected that 
requirements as to working conditions 
will be a part of the invitation to bid. 

Open-market purchases will be de- 
ied as those made by government con- 
tracting officials without advertising. 
There are mumerous statutes under 
which purchasing officers have au- 
thority to make purchases without 
advertising This requirement of the 
act is not being interpreted as applying 
to any particular types of material. 

The regulations will make it clear 
that the act will be applied only to 
materials such as that fur- 
nished by electric utilities and common 
carriers are not considered as coming 
within the law. 


Free Hand for Brokers 


Reference in the act to regular deal- 
ers or manufacturers will be construed 
broadly. Even those who simply as- 
semble their product will be regarded 
as regular manufacturers. Brokers, 
however, will be eliminated, except in 
cases where they virtually are manufac- 
turers’ agents or where they perform 
essential services for the Navy, Coast 
Guard or Revenue service. As ships 
frequently can be in port only a limited 
time, many types of supplies for them 
are purchased from brokers who are 
familiar with the detailed requirements. 

Contracts exercised outside the United 
States will be exempt. It is assumed 
that it is not the intent of the 
that any effort be made to have it apply 
to materials purchased for the con- 
struction of a legation aboard or to 
purchases by naval vessels in foreign 
waters or by the Panama Canal. 

The regulations will point out that 
the act is not interpreted as applying 
to goods in stock except in their actual 
handling. 

Minimum wages cannot be prescribed 
for some time, due to the detailed in- 
vestigating that will have to be done 
in every community in the United 
States. 
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1935 ALREADY SURPASSED With 
seven months of 1936 torn off the « 
dar, makers of electric welder: 
a total which passed the ent 
last year. Government proj« 
construction and maintenance. 
for welding in garages, mac! 
and job-welding shops are pili’ 
mand which means flow-line 
in the manufacturing plants. A 
duction at Hobart Brothers, 1 


BUSINES 








ked w 


YOU CAN PICK YOUR CHOICE from the world’s largest assortment 
of hinge cover boxes. Canco’s manufacturing facilities for this type 
container are unequalled, and insure your getiing — economically — 


exactly the size and type you need 








CALL IT A PICNIC BOX; it is. But it's more than 
that — it’s @ sales-getting idea for merchandising holi- 
day specials. One food firm is moving extra items in NOW — POTATOES JULIENNES 
extra volume with it this Fall, attracting attention by CAN GO ANYWHERE. They will al- 
its novelty and providing a double duty container ways stay fresh, regardless of climate, 


which women like. Your choice of special lithographed 


A MEASURABLE EVEN FLOW for dry, pow- 
dery or crystaline products supplies a strong 
selling appeal to drug store cusiomers. This 
device gave a nev lift to a food manufacturer 


h duct ted t such 
shipping conditions, accidents or de- ee re en opuiieny anata 
designa—two sizes—for doing extra business this Fall. problem. Bath salts, sodium bicarbonate, flour, 
lays. One more product that Canco 
e d 1 a] °o he : ] 
PE Eee ee, oe ready-prepared flours and others are naturals 
for this type of pouring spout, too 


AMERICAN CAN COMPANY 


230 Park Avenue a> New York City 


World’s Largest Manufacturer of Metal and Fibre Containers 
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Re-styled Buildings 


Dorothy Draper shows New York realty owners how 
to rescue their properties through applications con- 
sisting mainly of brains and paint. 


MAN in general, the business man in 
particular, is a coward in the use of 
color. Secret yearnings may find outlet 
in a borealis necktie, the 
audacious dare to the point of red 
leather office chairs. Against the sacred 
taboos few men have the boldness to 
contend, but a woman now 

Dorothy Draper, of New York, makes 
a business of combating drabness in 
buildings and their surroundings. She 
calls herself a “real estate stylist." Her 
orders are landed by presenting to hard- 
boiled realty owners instances where 
low-cost but intelligently-applied cheer- 
fulness has boosted rentals or taken 
anaemic properties out of the red. Mrs, 
Draper sells principally, (a) imagina- 
tion, (b) paint and color jobs. Her 
prize exhibit is a block of once dis- 
consolate New York tenements belong- 
ing to the Henry Phipps Estates 


and more 


Starting Point 


These. dreary headaches weren't pro- 
ducing enough income to pay taxes. 
Average vacancy was 33%. Tenants 
were of the type which considered rent- 
jumping no sin There were two 
apartments per floor, cach renting for 
around $25 per month 

Under the Draper rejuvenation, an 
average of $15,000 was spént on the 
11 buildings. Result: 100 occupancy 
with a comforting waiting list of high- 
type tenants; increase of rentals from 
$25 to an average $100; return of 
property to an income-paying basis in 
addition to amortization of improve- 
ment costs; general betterment to the 
neighborhood. Allowing for former 
vacancies, a S-story building which had 
returned around $167.50 a month, now 
returns about $1,000 a month 

Points against the old property were 
many. It consisted of aged buildings 
with only cold water installations 
Facades were repellant, halls dark and 
forbidding. But Mrs. Draper found 
many favoring factors. First, the loca- 
tion was Sutton Place South which, as 
every New Yorker knows, is in a very 
snooty district. Then the rear windows 
overlooked an open space with a sweep 
of the East River beyond. Views of this 
teeming waterway are popular indeed, 
despite the tootings and soot showers 
of passing tugs. 


Paint Is Important 


Mrs. Draper’s operation removed the 
objections and played up to the smart 
consciousness of view-starved prospects, 
Structural were few Op- 
pressive removed, fronts 


correctives 


cornices Were 
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painted glossy black with white trim, 
doorway design purified, doors painted 
in different brilliant colors, fire escapes 
given a touch of the picturesque by cast 
iron panels. Gay wallpaper lightened 
the halls, which were carpeted to match 

But the best time was had doing over 
the rear. The area above the river was 
landscaped with flowering shrubs and 


Duryea 
OUT OF THE RED—This block of cold- 
water flats in New York could not be 
rented, even at $25 an apartment, in their 
original condition (top). Henry Phipps 
Estates, the owners, hired Dorothy Draper, 
real estate stylist, to do the buildings over 
they are filled at $100 average 
rents, and there is a waiting list. 


now 


even a few sentimental old apple trees. 
Only a resident metropolitan knows 
what it means to have a real tree to 
gaze upon. 

The Draper technique deserves study 
by realty owners wherever they may be 
and by suppliers of building equipment, 
paint, etc. It differs from the mill run 
of modernization by its emphasis on big 
results from minimum expenditures. It 
stresses the importance of eye appeal 

This is strikingly illustrated by a face- 
lifting operation on an old industrial 
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spent. The building was 
within three months 
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Visualizing Job 
Mrs 


persons 


Draper points < 
possess imaginatior 
dence in the use of color 
prospect is taken into an 
or building. He 
is revealed to him 
possibilities. They have to | 
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Views of the subject bui 
each other in importanc« 
the sequence with which tl 
visitor's eye Thus it is 
trance, entrance hall, clevato 
halls, and lastly the space to | 
Mrs, Draper claims to have 
move against the old-fashion: 
tapestried, cherubim-infested 
house entrance For this gla 
she substitutes the private hi 


tre 
rire 


sees the 


not ac 


is wher 


phere It includes a 


which some realists install 
burning effect), comfortable 
of monumental) chairs, a writ 
with paper for last-minute n 
and wall treatment in harmony 

In one Mrs. Draper 
white marble hall panels a m 
low. A black rubber floor (o: 
pet devices) and = indirect 
changed the general effect fror 
past grandeur to that of mod 
fort. This courageous lady w 
have doors on the same hallway 
a variety of striking colors. 


case 


Obsolescent Offices 


Office structures are just as pr 
obsolescence as apartments, mayb« 
so. Brightening-up of all general 
(and of elevator personnel), is 
applied here. The organization is 
ning a floor demonstration 
ment for a certain Wall Street bu 
which went too far skyward at th 
of the depression It will visualiz 
prospective tenants attractive 
tive handling of large and small 
space 

The common curse of offices has 
to be gloomy dignity Why 
Draper organizations would lik 
know) should a man surround hi 
with depressing monastic twilight 11 
office where he spends more wah 
hours than in his cheerfully 
home? Some change for the bettc 


of 


and 


decor 
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Business men are constantly faced 
with the necessity of rechecking their 
insurance and bonding protection. 

To be certain that they are neither 
over-insured 
the basis of replacing their posses- 
sions, requires the technical skill and 
experience of a capable insurance 
counsellor. 

The local Standard agent is trained 
to check and analyze your casualty 
insurance and bonding problems — 
ready to help you plan a program 
tailored to your needs, 

This nation-wide, 52 year old com- 
pany has 8300 able representatives 


maintaining the reputation for a| 
famous service .. . Over $148,000,000 


has been paid in claims . . . Over a 
million persons are now protected 
against loss and worry by some form 
of casualty insurance or fidelity and 
surety bond, 

Ask your local Standard representa- 
tive to helps ou check your protection. 


Kinds of insurance written: Automobile « Personal 
Accident and Sickness « Burglary « Holdup « General 
Liability « Plate Glase « and Fidelity and Surety Bonds 


STANDARD 


T)INSURANCE COMPANY 


AOL 


ACCIDENT 


nor under-insured on | 


found in private offices which are 
timidly groping toward enlightenment. 

The originality of Draper thinking 
extends even to methods of payment 
She works for a straight fee, not on the 


cost-plus or percentage | 
encourages the orthodox i; 
tor to heavy expenditures 
is to center the interest 
be: a good showing at lo 


Steel Buyers Take Warning 


Some grades of steel are selling 30 to 60 day. 
and the whole industry is feeling an upsurge, p! 


ahead 


inning 
ing 


expansion, ordering equipment. 


THE steel industry is in for a big fall 
and winter. As steel men view the rosy 
prospects—a seller's market for the first 
| time since the depression struck—they 
| pinch themselves to make sure they 
aren't dreaming. 

During the summer, when everyone 
had expected operations to slide off, an 
avalanche of business swept in and the 
landslide of orders is still descending 
| on steel sales offices. Substantial book- 





|ings have come from industries which 
have for long bought only very little 
steel, and from new outlets, such as cans 
for beer. 
| long 
| 
| 
| 
! 
| 


The list of active buyers is 
railroads, steel furniture makers, 
air conditioning companies, refrigerator 
| factories, building contractors, and 
scores of miscellaneous users. Auto- 
mobile companies are in the vanguard, 
as usual, but they don’t support steel 
operations single-handed any more, as 
| they did during several depression years. 

Steel consumers can no longer crack 
the whip on deliveries, expecting 
almost overnight service from mills. 
Many users are purchasing farther 
ahead to guard against getting into 
a jam. Even the big fellows are ask- 
ing mills to save places for them on 
September and October rolling sched- 
ules. The rush to get on mill schedules 
| will become more acute as car manufac- 
| turers place fall requirements. 





| Big Units Are Moving 
Already some grades of steel are sold 
| ahead 30 to 60 days. Surprisingly, de- 
|mand for galvanized sheets has been 
specially strong. Most of them are 
going into building construction work. 
| The heavier products, such as plates and 
structural materials, are once again 
moving, thus enabling Pittsburgh mills 
to boost operations to 74%, putting 
them on a plane with other districts. It 
wasn't so long ago that flat-rolled steel 
makers were wondering where they 
could sell the huge output of continuous 
| strip sheet mills, what with new capac- 
| ity being added every few weeks. Now 
these mills are going full blast, prob- 
ably will continue the remainder of the 
year. The problem is to make de- 
liveries, not to secure orders. 

This surge in steel sales has caught 
steel people a little ee Sud- 
denly they have discovered the supply 


of scrap is pretty well « 
scrap dealers are senticiing 
ing steel will go to $23-$ 
now $16.50 at Pittsburgh) 
prices soar, mills have shift 
use of pig iron, which 
plentiful, as some compa 
found. There hasn't bee: 
furnace built in this country 
although some have been en! 
authority estimates that, of 
now idle, only 20 could be 
blast within two weeks or a n 


Heavy Demand, Heavy Planning 


There has been a heavy 
semi-finished _ steel The NRA 
forebade building further O} 
capacity. Great Lakes Steel 
Detroit has just started to oj 


open-hearths out of four be 


LESS DANGER, MORE EFFICIENC) 
The job which New York City is doing 
lowering surface railroad tracks to end 

of the traffic dangers and to speed tra 
portation along “Death Avenue” on th 
midtown West Side meets with certain diff 
culties. When re-routers came to this fa: 
building, too valuable to be demolished 
lower floors came out, work went on below 
Eventually, trains will run beneath th: 


building. 
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(work began in post- code 
portly will be able to furnish all 
. x smi! shed steel, instead of 
to buy sheet bars in the open 
© Ford, to0, has been purchasing 
F inched | since its finishing 
is far larger than its raw-steel 
& Al non integrated mills, 
billets and sheet bars 
n on the anxious seat, 
. that receipt of materials 
ahead nS interrupted 

‘nnine . truth is that the industry today 
° ‘bly is operating at a higher rate 
y- oficial figures (729% this 
x) indicate This is because con- 
at ste aking equipment, long 
; obe lete Some companies have 
ne temporarily to resort 

use of high-cost equipment. 


Boost Debate 


ce 
e advances for the fourth quarter 
on several factors, foremost 
> how much raw materials go up 
r ¥ ether a general wage raise 1S 
Although operations have been 
rofits thus far have mostly been 
haven't brought cheers from 
ning i lders (as in some steel-consum- 


stries). Yet in their price cal- 
ns, steel people are mindful of 
ernment’s implied intention to 
fown on big business. That prices 
he increased soon seems doubtful. 
would only intensify the antici- 
g-jam of orders as users at- 
ted to cover at present prices. 
king ahead, the industry is spend- 
lions for new mills and processes. 
akers of rolling mill machinery are 
fortably fixed with orders months 
Some sixty million dollars is 
ing spent for modernization in the 
wo district alone. Republic is to 
a mill at Niles, O., to make tin 
for the first time. Fol- 
Brothers has allotted $4,700 
to recondition its Toronto, O., 
bot. Bethlehem is planning to spend 
aty millions for increased finishing 


at 
’ 


n coils 


ov Beans for Food 


Mongolian peasant, from the pro- 
ndity of his racial experience, knows 
be food value of the soy bean, is nour- 
hed by its oil. Immigrating to this 
atry, the soy bean found its job to be 

nally commercial. It is handsomely 


reed by Henry Ford as . 


quer, Casein, paint industries 
Md it useful, 
in ‘ow the Department of Agriculture 
me Ss experts testing the possibilities of 
n Neans as a food for Americans 


the ‘0 far 60 species have been planted 


fh tally. All differ in taste and 
wy par eis s. Early, medium, and late 
om P be developed. Green soy 
bh, ns nble young limas. Pods are 

gt helling is easy after boiling. 
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New Products 
New things, new designs, new 
packages, new manufacturing 
and marketing methods. 





In asking further information on 
new products or submitting data on 
newer ones, address Business Week's 
Chicago offices—520 N. Michigan Ave. 











the | 
usc 


THE Eraser Co. has brought out 
Rush refillable precision eraser 
by typists, draftsmen, etc. The erasing 
is done by a cluster of tiny fibres that 
are held firmly together in a fountain-| 
pen-like holder and are shaped in a way | 
which permits extreme accuracy in eras 

ing without the use of erasing shicld or 
other devices. 


tor 


Ox! is a new compound recommended | 
by Walters Mfg. Co. for freeing water 
and-fire-tube boilers of soot and slag. 
It is a dry crystalline composition which 
creates oxygen when thrown into the 
furnace while in operation, and in the 
process burns all the combustible mat 
ter in soot, carbon scale, and slag, 
ducing them to ash. 


BENJAMIN Erectric Merc. Co. an 
nounces a new lighting fixture that com- 
bines the use of mercury and incan 
descent lamps. Through proper mixing 
of the yellow-green light rays of the 
mercury lamp with the predominantly 
red rays of the incandescent lamp, it 
provides a light which simulates day- 





light and is said to be “psychologically 
cool,” efficient where accurate work is 
required, and easy on the eyes 


ASPRO is offered by Asphalt Products 
Co. for use as a finish on metal parts, 
machinery, and other industrial equip- 
ment. It is advertised as resistant to 
the effects of water, sunlight, weather 
and fire, insoluble in oil and the lighter 
distillates of petroleum and not affected 
by dilute caustic soda, soap and other 
alkaline solutions, acetic, dilute sul- 
phuric and hydrochloric acids. It may 
be applied by spray gun or brush and 
may be baked or air-dried. 


A POPULAR priced world-wide clock for | 
use by short-wave radio fans and others, 
is now offered by the Sky Pilot Co. It 
may be set to show the proper time at 
point of use and then it gives automati 

cally and instantly the corresponding 
time throughout the world. 


For use on interior sand- or putty-fin 

ished plaster, brick, concrete, stone or 
metal surfaces, the Reardon Co. 4n-| 
nounces a self-sizing, washable - kalso-| 
mine which takes the place of both the | 
sizing and finishing coat. It is said to 
produce a hard, smooth, non-rubbing 
finish and can be supplied in white and 
eight pastel shades. 





REVOLUTIONARY DESIGN 














cap apt 
bec r g 

I c « 1¢ s ] i i i 
lating and inexpensive to 
sleek, colorful surface will never w 
or peel Noa ount 
of abuse can dull 


its satiny lust 


LIGHTER, LONGER WEARING 


"he new Durez Art-Chrome rinse tray « 
rinsing water poured over the hair. The tray 3 
nearly two fect long and much lighter in weight 
than ‘the metal formerly used. ‘It’s soap-j 
and moisture-proof...it doesn't feel cold t 
skin continuous use won't chip or n 
another sample of an improved prod 
possible by versatile D cz 
DUREZ is a hot-molded plastic, simultane ly 
formed and finished in steel dies. STRONG 


LIGHTER THAN ANY METAL HEAT-RESISTA? 


CHEMICALLY INERT . SELF-INSULATING 


WEAR-PROOPF FINISH 
Why not let Dure 
' } 


tages to your product? Fo 


z bring these sa advar 
r further information 
Durez New 
119 Walck Road, 


and a copy of the monthly 
write General Plastics, Inc., 


North Tonawanda, New York 


DUREZ 
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Buying of New Equipme 


TRA 


Nears Record Figures if" 
Transportation Field > 


$360,000,000 INVOLVED IN FIVE 
YEAR TRANSIT IMPROVEMENT PLAN 


Engaged in the most spectac- 

ular modernization program 

of its entire history, the transit 

industry is now purchasing 

equipment at a rate far ahead 

of last year, when a 25-year 

record of over 4800 new pas- 

Joun A. Miter senger cars was established. 

wt... 2a After five years of research 

and experiment, the new 

trolley car developed by the Electric Railway 

Presidents’ Conference Committee is ready. 

Several big city companies are specifically in- 

terested. Orders for upwards of 400 of these 
cars are expected by the end of the year. 

The popularity of the electric trolley bus has 
been increasing. More new ones have been 
ordered even in the first half of the present 
year than in any previous twelve months. 
Gasoline motor bus orders placed by the local 
trinsit companies are also headed for an all- 
ti.ae peak. Companies in New York, Brooklyn, 
Philadelphia and San Francisco are adding 
hundreds of new cars on rapid transit lines. 

This great modernization movement is ex- 
pected to continue. Over 25,000 of the 44,000 
electric cars and over 11,000 of the 19,000 
buses in use today will be obsolete before the 
end of 1941. 

Replacement vehicles will cost on an average 
of $10,000 each. To modernize its equipment, 
therefore the industry must spend a total of 
$360,000,000 in the next five years. 

Gratifying increases in passenger traffic and 
revenues which have continued without in- 
terruption for over a year, have strengthened 
and encouraged the transit industry, to plan 
ahead with confidence in the future. 

Purchases of operating and maintenance 
equipment, accessories and supplies are keeping 


pace with the increasing activity of the local 
transit companies. Other industries therefore 
participate in the improved conditions. Orders 
for steel and other metals, wire, electrical! 
equipment, fuel, lubricants, paint and varnish, 
cement and scores of other special and staple 
commodities are moving at an increasing rate 
onto the books of manufacturers who are sales- 
minded enough to see the opportunities—and 
to go after them with products and sales stories 
keyed to today’s conditions in the transit industry. 


BUS OPERATORS BUYING EQUIP- 
MENT AT RECORD RATE THIS YEAR 


So far this year, it is esti- 

mated that the bus industry 

has bought nearly $45,000,- 

000 worth of new vehicles, 

with a more than even chance 

of doing at least as well in the 

Cart W. Srocxs "¢Mainder of the year. At the 
Editor | present rate it is probable 

Bus Transportation +4 almost 20,000 buses will 
have been delivered by the 

close of this year. This will represent a 28% 
increase over last year, despite the fact that 


bus purchases hit an 
The largest deliv 
operating company in 
1936 was the 348 u: 
York City Omnibu 
350 buses to Greyh 
the first of these new 
engined vehicles are 
throughout the c 
dustry 1s buying. M 
25 to 50 buses. The | 
distributed with the 
as the major manufact 
y. In fact, orders a: 
the basis of 90-day d 
New terminal proj: 
as the enlargement a: 
ing facilities, mean }j 
and orders for mater 
Current statistics of 


alien per me a and t 
establishment of new | 
calities, means a c 

for gasoline, lubricati 
motive maintenance : 
industry spends well « 
dollars per year for mai: 
operating supplies. As ar 
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» TRANSPORT ENJOYING 
ND BUSINESS EXPANSION 


g to new highs. Air 


re expected to repiace 


un} recedented 

for new planes and 
$60,000,000—nearly 

y point of 1934. Interest 
1 industrial ownership 
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of aircraft. O 


plane g at al $1500 ly 
placed an order for 1500 « t 
rier I Ir m5 
the estimated > 
industry was $167,000,000. J eC} 
for 1936 1 r $180.000.000. M 
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HE MONEY 








HE TIME IS RIGHT...THE NEED 
1S AVAILABLE 









iS EVIDENT... 





* * * 


aia vehicles of new and 


improved design, offering 
advanced standards of speed and 
comfort, profitable passenger traf 
fic is being won back to the ele 
tric railway lines. Meanwhile buses 
and air transport lines are creat 
ing new business where none ex 
isted before. Factories are hum 
ming with orders for transporta- 
tion equipment. Employment is 
being found for many men as bus 
lines and air lines are extended. 
These are markets worth cultivat- 
ing! New sales opportunities are 
arising every day in these trans- 
portation fields. Advertising, in 
properly selected business publi- 
cations will help you to seek out 
and educate prospects. Advertis- 
ing will help you to make sales 
contacts with these prospects, reg- 
ularly and at an average cost of 


about one cent per contact. 


* * 





* 
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Stock Issues Are Significant 


Those modest but increasing offerings of junior 
securities are real signs of recovery. 


No brass bands play. The stock mar- 
ket does not rise to 1929 crescendoes. 
But new stock issues are coming out 
every now and then, once more reflect 
two urges: (1) corporate demand for 
capital to expand and (2) investor will- 
ingness to take a whirl with stocks. 

It’s all part and parcel of the re- 
covery movement, but the development 
has been gradual rather than spectacular. 
So modest have been the offerings in 
many cases that they have been barely 
noticed. Not until some whiz-bang 


issue comes along (like the A. T. & T. 
rights in 1930 or the two Bethlehem 
offerings in 1928 and 1929) will the 
rank-and-file sit up and attend. 


Dressing Them Up 


Moreover, investors are still a bit 
timorous. Common stocks are attrac- 
tive, but the 1931 and 1932 drag-down 
markets are still too close to the memory. 
Therefore, corporations and underwrit- 
ers are sugar-coating their new issues. 
Instead of straight common stocks, there 
are convertible preferreds, which give 
the investor or speculator a “‘play,” yet 
simultaneously provide some assurance 
of a return. Not only is the stock con- 
version ‘wige tacked on to preferred 
stocks, but debentures also carry this 
“speculative” privilege. 

Earlier in the recovery movement, 
when the emphasis was still on interest- 
bearing securities, the debenture was 
most widely used. More recent tenden- 
cies have been decidedly toward the 
preferred stock with eee pos- 
sibilities in the form of convertibility. 


Two Typical Issues 

Last week's typical example was 192,- 
000 shares of Westvaco Chlorine 5% 
convertible cumulative preferred. Ban- 
gor & Aroostook (Maine's potato road) 
also joins the list. It has notified the 
New York Stock Exchange of a pro- 
posal to authorize an increase in com- 
mon stock and to create an issue of 5% 
convertible preferred. It is expected 
that the company will use the new ~d 
ferred to retire the present outstanding 
7% issue, while the additional common 
will be reserved for the conversion. 

New financing has not been confined 
to “convertibles.” All along the line, 
corporations have been coming into the 
market, either for refunding operations 
or for new money. In the first seven 
months of this year, corporate offerings 
amounted to $2,878,000,000, or well 
above the full year’s aggregate of 
$2,267,000,000 in 1935. New capital 
amounted to $532,000,000 from Janu- 
ary through July, again above the 1935 
total of $403,000,000. 


40 


Common stock issues in the first 
seven months were four times greater 
than in all of '35, a significant rise in 
view of the fact that junior shares 
are generally used for purposes of busi- 
ness expansion, Equity money is better 
suited to new developments and pro- 
motions. Thus, out of the $108,000,000 
common stock flotations, $97,500,000 
represented mew capital, only $10,- 
700,000 was for refunding. 

Refunding (taking everything into 
account) is still the dominant factor 
in new issues. So far this year, there 
have been $4 in refunding offerings 
for every $1 of new capital. But even 
here, the ratios seemed destined for a 
jolt. Railroads and utilities are expected 
to enter the markets for new money— 
either by way of bonds or preferred or 
common stocks. And Bethlehem Steel 
has just announced a $55,000,000 new 
bond issue (BW’—Aug29’36,p41), of 
which $40,000,000 was for plant ex- 
pansion and improvements—an item not 
yet in the tally. 


Public Is In Again 


The jam in new flotations was broken 
last year, when investors took kindly to 
high-grade bonds, and corporate flota- 
tions jumped to $2,267,000,000 from 
$491,000,000 in 1934. Large refund- 
ing issues are to be expected. But 
common and preferred stock flotations 
have only just sean to perk up. Com- 
panies are finding a market for junior 
securities. In other words, the public 
is in the- market again—not neces- 
sarily for ‘‘get-rich-quick-Wallingford” 
schemes, but definitely for a chance 
for speculative appreciation. That's 
what the convertible debenture, the con- 
vertible preferred and the common 
stock are for—with the emphasis, of 
course, on the common stock, particu- 
larly aviation issues (table, page 41). 


Camera vs. Camera 


The Times’ picture paper will 
do battle with Time’s but under 
new ownership. 


Ir the weekly general news magazine 
field is big enough to support more 
than one publication—and it is—then 
there is likewise room for competition 
in the weekly newspicture magazine 
field. 

Such reasoning, concludes the publish- 
ing trade, can alone — the abrupt 
resignation this week of colorful Monte 
Bourjaily from his position as head of 
United Features Syndicate and the ac- 
quisition by him of the old Mid-Week 


Pictorial, published 
Sept. 9, 1914, by tl 
Co. 

Thus, when 7}, 
newspicture weekl; 
as the Showbook o! 
this fall (BUW’—A, 
find already in the 
competitor, for Mr 
staff have already 
tion. It is general! 
leisurely gait of ¢! 
Pictorial will be mea 
No announcement | 
of any contemplated 


Gas Campaign 


Pacific Coast \ssociati 
looks over results of i. 9. 
promotion job. 


PaciFic Coast Gas As 
43rd annual convention 
last week, highlighted 
faces all utility comp 
manufacturers—the | 
motion job done at the t 
selling job of the deale: 
H. M. Crawford, sal 
Pacific Gas & Electric ¢ 
president of the associati 
statement, emphasized 
“breaking the bottle neck + 
point of sale,” cited the : 
lars that are being poured 
ing and sales promotion by 
get prospects into stores of rs “nor 
equipped to complete the most importax 
part of the transaction.” 


Cooperative Job 


Discussion brought int 
what is considered in the ¢ 
an outstanding promotion 
operative advertising cai f 
sored by the members of P.C.G.A 
now entering its ninth co 
Guided by a committee re; 
companies from Seattl« 
this campaign is credited 
stimulating both gas and apy 
in the three Coast states 

The advertising prograr 
ception has been based on 
of regional media which, b 
eral coverage, could not b 
nomically by individual gas 
The “spread” has been exten 
ness publications, general 
women’s club and parent-tea 
a radio chain and direct-mai 
have been used continuous]; 
direction of James C. Knol! 
Gerth-Knollin agency, San 
who has handled the campaig: 
start. The gas companies 
entire effort without calling 
ticipation by appliance m 
or distributors. 

During the eight years th 
tive campaign has been in.eff: 
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.dvertising by the individual 


gas utilities has increased $5,000,000. 





xvod (1929-1937), more than Reports for the first half of 1936 com- 
') mics Of gas mains have been pared with 1935 show a 6.7% gain in 
114 in tne three Coast states, thenuMm- gas production, 39% gain in active me 
ber of ve meters has increased by ters, 8% increase in sales and 2.3% in- 
+><900, annual gross revenues of the crease in gross revenue. 
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Equity Money Comes Out of Hiding 


Once again industry is financing through common stock—either directly or 
by means of convertible preferred shares; 
willing to accept the responsibilities of direct or indirect ownership. 
which springs from revived confidence in general business. 
résumé of important common or convertible preferred stock offerings dur- 
ing the first seven months of 1936: 


and once again investors are 


All of 
Here is a 
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Company Amount Type of Issue Purpose of Issue 
Am. Cities Power & Light... $7,125,000 Class A Retire promissory note; provide 
funds for investment purposes 
Atlantic Refining....--.-+--+ 14,800,000 4° cum. conv. Retire 5°; debentures 
pfd. Series A 
Barlow & Seelig Mfg.....-- 1,876,250 $1.20 cum.conv. Acquisition of predecessor com- 
Class ACommon pany 
Berkey & Gay Furniture..... 1,600,000 Common Retire current debt; provide 
working capital 
Bridgeport Brass........--- 1,219,320 Common Retire bank debt; provide for 
improvements, etc. 
Champion Paper & Fibre.... 2,150,000 Common Construction of new plant 
Commercial Credit........- 25,000,000 44% cum.conv. Retire 544° preferred; provide 
pid. working capital 
Consolidated Aircraft....... 1,148,750 Conv. $3 pfd. Additions; new machinery & 
equipment; working capital 
Consolidated Biscuit (Ill.)... 1,054,159 Common Acquire Thinshell Products, Inc. 
Continental Cam....+++-++0+ 10,660,740 Common Additions, improvements; retire 
preferred stock of subsidiary 
Continental Steel. .......+++ 1,050,000 Common Stock Plant improvements; working 
capital 
Curtiss Wright. ..........+. 3,208,436 Common Expansion of plant, etc. 
Douglas Aircraft........-.- 4,106,600 Common Working capital; other corpor- 
ate purposes 
Food Machinery.........++- 2,000,000 414°) cum. conv. Pay bank debt; other corporate 
pid. purposes 
General Am. Transportation. 7,462,400 Common Acquire control of assets of 
Pressed Steel Car; purchase 
equipment; other corporate pur- 
poses 
General Time Instruments... 1.777.634 Common Retire 6°; preferred stock, pro- 
vide working capital; other cor- 
porate purposes 
Obben.,.. -cccesedutesasecee 10,000,000 44°; conv. pfd. Retire funded debt and pre- 
ferred stock. 
Holland Furnace........ 3,264,000 $5 cum. conv. Retire debentures and preferred 
pfd. stock; provide working capital 
Kingston Products......... 1,299,474 Common General corporate purposes 
Melville Shoe......... 2,317,848 4% conv. pfd. Retire 6% preferred stock; other 
corporate purposes 
Monsanto Chemical........ 6,078,600 Common Additional capital 
National Gypsum......... 1,157,100 Class A Working capital 
Owens-Illinois Glass....... 6,338,000 Common Expansion and improvements 
a ee 1,045,000 Common Retire 7°, preferred stock; pro- 
vide working capital 
Parafine Companies........ 2,380,400 4° cum. conv. Retire bank loans; additions; 
pid. improvements 
Penn Valley Crude Oil...... 1,550,000 Class A Retire purchase money debt; 
provide working capital 
Philip Morris. ......-+++-++ 5,187,800 Common Retire bank loans 
Phillips Packing. .......... 1,125,000 Common Retire bank loans and other 
debt; provide working capital 
Roms Geiicccst scecdsecce 2,000,000 Common New capital; other corporate 
purposes 
Se, Cheb ccdiiveevens 1,583,450 Common Retire 7 series A preferred 
stock 
® Ghesen Biiiccndcecosessna 4,000,000 Conv. $5 pfd. Retire funded debt; other cor- 
porate purposes 
Bamtey Gia nacéacasesedeses 1,000,000 $14) cum. conv. Retire 6% notes; provide work- 
pfd. ing capital 
Thompson Products, Inc... . 1,010,000 $5 cum. conv. Retire preferred stock; provide 
prior preference working capital, etc. 
Underwood Elliott Fisher... 4,998,300 Common Retire 7°) preferred; other cor- 
porate purposes 
Union Bag & Paper..... ecce 2,614,360 Common Retire bank loans: complete 
construction of new mill 
United Aiscraft. ....cccces ae 6,609,660 Common Additional working capital 
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Commodity Duel 


Exchange regulations face suits 
and new law brings changes in 
trading field. 


GRASSHOPPERS invading drought 
stricken corn aren't any busier than is 
the new Commodity Exchange Admin 
istration in defending its constitutional 
ity. Already two have been 
started to prevent extension of govern- 
ment control over commodity trading 
(voted by the last Congress, BU’ —Ja 

6'36,p49) and, although the govern 
ment won the opening round in the first 
case, an appeal has been taken 


Too Much Paper Work 


The situation, in brief, is: CEA has 
held hearings preliminary to registering 
markets and brokers when the new law 
goes into effect Sept. 13. Some traders 
think the whole thing is too restrictive 
and cumbersome, that there is too much 
paper work. Hence the litigation 

The first suit was filed by a member 
of the Chicago Mercantile Exchange, 
W. S. Moore, who sought an injunction 
to prevent the market from registering 
in order that it might receive CEA's 
blessing and the title of “contract 
market.” The second was started by the 
Kansas City Board of Trade and its 
members and is a direct challenge of 
constitutionality. The latter action 
charges confiscation without due process 
of law, an attempt to regulate intra 
state commerce, and delegation of legis 
lative power to the executive. 

So far, regulators are disposed to take 
the litigation in their stride, remember- 
ing the stormy days weathered by the 
old Grain Futures Administration 
(which governed before the present 
law added cotton, rice, mill feeds, 
butter, eggs and potatoes to the list of 
commodities regulated). There was 
some talk of delay, in view of the suits, 
but CEA has decided to go ahead with 


suits 


regulation. Rules and interpretations, 
however, will be few until the courts 
speak. 


Some Are More Hopeful 


Yet it would appear that there are 
firms which don't think commodity ex- 
change regulation is as onerous as that 
which now vara to securities. That 
feeling is understood to have prompted 
Bond, McEnany & Co. New York 
Stock Exchange house, to drop out of 
stock trading for the commodity com- 
mission business. 

In contrast is the action of Robert 
P. Boylan, president of the Chicago 
Board of Trade (which has applied for 
registration), who will abandon grains 
for stocks when his term of office ex- 
pires. Mr. Boylan has become a partner 
in Clement, Curtis & Co. of Chicago, 
has joined the New York Stock Ex- 
change, and will represent the firm on 
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AMERICAN BUSINESS IS HOST 


Wide World 


Delegates to the world power conference are 


making the most of their time, prior to the formal opening of the parleys and 


Washington, Sept. 7. They 
Le Boutillier, 


exhibits at 


railroads—here George 


are keenly 
vice-president of 


interested in electrification of 


the Pennsylvania system, 


explains the workings of the signal board at the 31st St. powerhouse, New York City. 


the floor. He has not said, however, 
whether commodity regulation  in- 
fluenced his decision. 

And John H. McFadden, Jr., ex- 
president of the New York Cotton 
Exchange and member of George H. 
McFadden & Bros., is leaving New 
York to take charge of his firm's 
Houston, Tex., office. The McFadden 
Company, reputedly second largest in 
its line, has been under Senatorial fire 
for its large cotton futures business. In 


fact, efforts were made to include cotton 
amendments in the present law, limit- 
ing the open interest for any one firm 

Mr. McFadden will undertake to de- 
velop his firm’s spot cotton business in 
the Southwest. With the government 
handling little cotton, established 
houses see a chance of doing a larger 
spot business. And open interest limita- 
tions, which CEA may slap on the 
futures markets, wouldn't pinch the spot 
deal rs. 


Power on Parade 


Third World Power Conference will draw delegates 
from 50 nations, discuss public vs. private operation 


and other major issues. 


WHEN the 3,000 delegates to the Third 
World Power Conference gather in 
Washington on Monday, they will face 
the music of 3,000,000 words. -About 
500 men of 52 nations were asked to 
write on 28 selected topics ard that is 
what they did. ‘These papers will be 
presented in abstract only, but multiply 
that into four languages and it is still 
a lot of words, 

Out of it all will come a picture of 
power in all its aspects. And outstand- 
ing are the predictions that come from 
every nation that the use of electricity 
is going to be doubled in say the next 
fifteen years. Poland already has three 
times as many power plants as in 1925, 
while Germany has seen am 809% ~in- 
crease. Switzerland reports a boom in 
domestic use and has 76% of its rail- 


road mileage electrified. Hungary now 
derives five-sixths and Austria three 
fourths of its power from hydro-electric 
plants. 

AH the nations see a “power boom” 
ahead. It will develop, they expect, 
through the extension of electric ser 
ice to more rural territory, the invention 
of new electrical equipment and the 
more universal use of applications now 
available. 

Some 700 foreign delegates are ex- 
pected in Washington and the confer- 
ence will run throughout the week. 
Each speaker will use his own language, 
but each delegate will listen through a 
headphone to an interpretation in Eng- 


lish, French, German or Spanish as he 


prefers. 
There will be a banquet Thursday 





night in the Union St 
hall in Washington bei: 
President Roosevelt w 
delegates on Friday, 
the button that will tur: 
the Boulder Dam power 
the power will not 
available for some time) 
weck a Panorama of P, 
will stage the story of 5¢ 
development. 


Program of Tours 


During the conferen 
Congress of the Internal ( 
Large Dams will also be 
ington. And then co 
post-conference study to 
the engineering socicties 
associations of America 
parties of delegates to th 
stations and hydro develo 
country, embrace _firstha: 
power from coal, gas, oil 
water and major power a; 
industry, transportation 
portant fields. 

It is costing about $20¢ 
this power pow-wow. The 
puts up one half, whil 
Electric Institute gives $7 
National Electrical Manufact 
ciation $25,000. And this 
example of broad-gaged 
for some sparks flew at th 
the emphasis given to publ 


Johns 


of power developments. 4 

Morris L. Cooke of the ¢ 
Executive Committee has 

complete harmony and lead 
privately operated power in 
cooperated without stint, 


But Still a Debate 


However, the subject of 
private operation will loom lar 
the conference, as it is to be 
by 24 authorities for private « 
and 17 associated with go 
work. The 
this controversy but is expected 
valuable contributions to th« 
of power throughout — th 
Among the lasting results wi 
encyclopedia of the world’s 


sources, now being compiled 


conference wil 
1! 


Italian Loan Enigma 


plans to sell 
But where can he 


Mussolini bond 


issue abroad. 
find customers for it? 


Mussouint has Ethiopia, and 1 
wants money to develop it wit! 
also is urgently in need of fore: 
change for other purposes. Last 
he announced that he 
a bond issue in foreign n 
purchasable only with foreign c 
The maturities would range from 
36 months. 


1 
woul 
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na 


bond 
in he 






amount of the issue was 












by + , the original announce- 
aollgg.” understood to be reed 
<a jire-about $236,000,000. Taken 
me eher with the recent sale by Italian | 
ests heir control of Mosul Oil 
i Ltd, to the British-controlled 
- Petrolcum Co., this bond issue 
_shasizes Mussolini's serious need of 
in encies. 
“The qustion at once arose, wheee 
wid Mussolini get the money? His 
. Jot has, in effect, not been balanced 
ior 15 years. Im secret bookkeeping he 
was years ahead of the Nazis’ Dr. 





Nine years ago he managed to 


Schacht 
0.000.000 loan in the United 





Aoat a $1! 

aa those bonds have risen to a 
‘yotation of about 82 since the 
Fthioptat victory. 






Johnson Act in Way 

But the Italian economic and credit 
‘dition is admittedly shaky, the new 
lecrees for the workers will take 
nore money, and the Italian war debt 
«9 the United States is in default, so 
chat under the Johnson act it is impos- 
ble for Mussolini to borrow here. 
Foreign markets, too, though legally 

e to do so, are not disposed to gamble 
big sums on Mussolini's ability to repay. 
We reject the absurdity of eternal 
’ said Mussolini in a speech this 






social 4 












peace, 
week. Italy may be at war within a 
wple of years, or even sooner, and 





nay never be able to pay her debts. 
Where, then, is the loan to be floated? 

The answer comes in dispatches from 
Rome which declare that the govern- 
nent is relying on the patriotism of 

100,000 Italians living abroad. Mus- 
solini does not recognize, except in the 

st formal way, that Italians who have 
become citizens of other countries are 
really a part of those countries. He 
appeals to them repeatedly as “Italians 
living abroad,” and, in spite of the 
johnson act and other impediments, ex- 
pects to float his issue among them. 

It is suggested that the Johnson act 
only applies to sales through regular 
banking channels, and that, as in the 



















se of Soviet gold bonds, direct sales 
to investors are not forbidden. But 
this is not so. The State Department 
has prevented the sale here of Soviet 








passed. It would undoubtedly object to 
Mussolini’s direct sales. 







French “Tin Cans” 


Workers start buying old cars. 






mass market. 


Paris (Business Week Bureau )—A new 
market for automobiles is being created 
in France. The recent social legislation 
has much to do with it. A 40-hour 
working week, higher wages, and com- 
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bonds issued since the Johnson act was 


Social legislation helps create 


“BUYERS CAN'T FORGET 


Since I 
Started this Sales 
B uilding Plan” 

















“Thousands of ple carry 
ade ‘an around voluntarity! & My 
ree a ~ pe on AUTO} 
est 


ean! 
to write 
with; has the es leads 
can't wobble: it always — 
ny customers 


message every 4 they 
write they. can'§ fo 
when the in ay be nef 
That's _w rms every where 


say! Find out why! Send for 
“37 Sales Plans’ ne om samples 

(on your letter! 

Autopoint iominace, 
1801 F. 


S 
oster Avenue, 
"VP BW-9, Chicago, i. RAS 














Let Me Represent You 


In Detroit Territory 


Am aggressive, thoroughly experienced and 


reliable Very best references. Want addi- 
tional line. Have complete Office facilities. 
RA-229, c/o Business Week 
520 N. Michigan Ave., Chicago, TIL. 

















For News About Business 
Read Business Week 


Subscription rate: $10 for 3 years 
BUSINESS WEEK 
330 W. 42d St., N. Y. C. 








. 
Sales Executive 
Seeking opportunity to rep- 
resent concern with prod- 
uct of merit in Florida and 
Georgia on strictly commis- 
sion basis, fully able to fi- 
nance any proposition. 





Twenty selling ex 


perience. 


years 


Your house would be capa- 
bly represented by business 
man with engineering ex- 
perience, who has sold his 
interests in northern manu- 
facturing concern, of which 
he was president and gen- 
eral manager for many 
years, which has been oper 
ated profitably even during 
depression years. 








References as to ability and 
financial responsibility. 
S.A. 230, Business Week 


520 No. Michigan Ave. 
Chicago, Il. 





vecey 








Getting more and better orders 
from department stores— 


Just published, the first book devoted exclusively to the problem of how manufac- 
The 


turers may sell more, and more profitably, 
book has grown out of a series of articles in Printers’ Ink. 


HOW TO SELL TO AND THROUGH 
DEPARTMENT STORES 


By E. B. Weiss, Vice President, Grey 
216 pages, 5)x8, $2.50 
os HY can’t I get orders—or more 
sizable orders—from Macy’s, 
Hudson's, May’s, Filene’s, etc. Why can't 
I get department stores, when they have 
placed an order, to give my line real 
merchandising and promotional coopera- 
tion?” To manufacturers to whom the 
department stores represent an important 
market, this book offers real aid, by giv- 
ing sensible and profitable answers to 
these and allied questions, by giving an 
intimate understanding of how depart- 
ment stores operate—what they require— 
why they require these things—how best 
to work with them. 


Read what these executives say: 


“Will repay with profit those who take advan- 
tage of its helpfulness 
LAURANCE MAYER, 
Vice President, Julius Kayser & Co. 


“There are ten, thousand things that need ad- 
justing between the factory and the store; and 
here is a man who takes both manutacurer and 
retailer into a quiet room and exp'ains it all. 
Anybody who has anything to do with produc- 
tion or retail distribution, must and will benefit 
if he reads this book.” 


Vice President 
Washington, DD. 


CHARLES B. DULCAN, Sr., 
The Hecht Co., 





to and through department stores. 


Advertising Agency, 








Inc. 


Gives brass-tack sug- 
gestions on: 





—putting ov promotional 
progra 
—securing di ws in win- 
dows and interiors 
—selling the salesperson 
—breaking into allied divi- 
sions 
—introducing new lines 
—selling to the leased depart- 
ments 
—handling demonstrators \ ue 
—technique of the buying office 
etc., ¢ \ 





McGRAW-HILL ON-APPROVAL COUPON 
McGRAW-HILL BOOK CO., Inc 
330 W. 42nd St., H. Y. ©. 
Send me Weiss How to Sell 
Stores for 10 days’ examination on approva In 10 
days I will send $2.50, plus few cents postage 
turn book postpaid (Postage paid on order 
panied by remittance.) 


te and Through Departr 
accom 


Name ... 
Address 
City and State 
Position 


Company 
(Books a nt on approval in U. 


cee eerecesece BW -.9 5-34 
8 and ( nada only 



























For Workers: 


40-hour week 

Vacations with pay 

Collective bargaining 

New jobs by prolonging school 
age, lowering retirement limit 

Restoration of salary and pension 
cuts 


For Business: 


Cheap temporary loans to industry 

Cheap loans to exporters 

Extension of export credit guaran- 
tee system 

Government control of coal indus- 
try, subsidizing high-cost mines 

Increased ship subsidy 





French New Deal 


Principal Reform Measures Passed by Parliament 


For Agriculture: 

Wheat Act: minimum price; acre- 
age control; organized market- 
ing 

General: 


Reform of the Bank of France, pro- 
viding government control 

Nationalization of the armament 
industry, by use of cash pay- 
ments over long period 

Provision of $260,000,000 as first 
instalment of national public 
works program 

Compulsory registration of foreign 
exchange and securities 

Promise to revise country’s intri- 
cate tax system so as to effect 
reductions, particularly for | 
trade and industry 








vacations are the 


providing 
workers with more money and leisure. 
The compulsory two-week vacations 
began in August. Coming all at once, 
they caused many employers to close 


pulsory 


down entirely. But next year they will 
be spread over three or four months. 

No worker is allowed to do any work 
in his vacation. If he is caught taking 
another job, he is fined at least the 
amount of his wages, and the money is 
paid into the unemployment fund of 
the neighborhood. Anyone who em- 
ploys him for his vacation is jointly 
liable with him 

Workers on vacation can get third 


class railroad tickets at a 40% reduc- 
tion. Consequently railroad traffic has 
greatly increased since early August. 
But the two wecks’ freedom also in- 
duces workers to buy used cars. This is 
something new in France, as hardly any 
workers have hitherto owned cars. The 
most they have ever had is motorcycles. 
But small cars, when at third or fourth 
or fifth hand, eventually fall to such low 
prices that they have come within the 
purchasing reach of a number of 
workers and an amazing number of old 
little cars are now getting in the way 
on the roads—and a demand for cars 
is being created in a mass market. 


French New Deal— Chapter 2 


Blum government drafts an NRA plan to reorganize 


industry but promises tax reduction. 


Big companies 


are coming out best in reform program. 


Paris (Business Week Bureau )—What 
are the effects of the French New Deal 
legislation on business ? 

It is too early to make a sweeping 
answer. The immediate effects vary 
with the nature of the industry and the 
size of the individual business.. But one 
thing should be noted at once—the 
Blum government's legislative program 
is not finished. There is more to come. 

When Parliament meets again in Oc- 
tober, the government will demand new 
economic changes, and the most impor- 
tant will be these: first, reform of the 
fiscal law and reduction of special taxes 
on business; second, organization of in- 
dustry on lines that resemble the Ameri- 
can NRA. 

The proposed tax reductions are a 
part of the same philosophy that pro- 


duced the astonishingly large batch of 
reform laws approved by Parliament in 
its recent session. The philosophy, is 
much like President Roosevelt's. Increase 
purchasing power at the bottom by 
means of labor legislation, says the Blum 
government, and you will start a busi- 
ness upturn, which will supply abundant 
tax revenue. Having acted to increase 
purchasing power, the government now 
intends to reduce the special taxes on 
industry and on trade in ogder to com- 
pensate for the higher costs resulting 
from the labor legislation. And the in- 
creased purchasing power is expected to 
improve business and provide enough 
tax revenue in spite of the tax reductions. 

Now for the other chief feature of the 
coming legislation: the reorganization of 
industry. The government wants laws 


that will establish ind 
associations which com; 
to join. The 
to reduce unprofitabl: 
tain companies, whose 
spread too widely, n 
forced to specialize 
Many investigations | 
French industry is oft 
ized and that great ccor 
obtained by reorganizin, 
whole geographically 
and technically 
Higher efficiency 
moderate price increases 
overcome the objection 
labor legislation is too 
for business. Many pri 
be reduced, making the | 
to sell abroad. Increased 
would bring France mor 
change and reduce the n 
porting gold. The pressur 
would let up, and the gov 


associat 


wo 


Cheap Funds Vital 


Minister of Economy 
explaining this 
money rates on 
been cut 50% since 
ment took office, 
ernment wants business t 
funds during the reorgani 
Moreover, he said, low mx 
ultimately react on gover 
and raise the quotations 


short-ter 
the 


(government bonds), enab! 


ernment to borrow 
lower cost 
Now 


enacted laws on business 


money 


for the results of 


and tl 


succeed in its effort to avert 


\ 


plan, sai 


B 
n 
of 


Building is stopped, beca 


necessity of revising « 


st 


which are expected to be al 


higher as a result of the 
tion. Many people and « 
were planning to build h 
changed their minds 

The metallurgical and 


lat 
mM} 
ave 


che 


dustries, at least the big compa: 


not dissatisfied. Their 

which was broken off dur 
over the recent legislative 
now begun again. ‘Ey 
pends on the way the 4( 


impr 


Ing 


prog 


eryt! 


)-ho 


administered,” said the presider 


large company to Business 


it is applied intelligently 


the higher labor cost bear 


i 


it wil 
harm, as the mechanization of 
dustries is sufhciently advanced | 


able 


On the whole, big business 


along pretty well under the Frenc! 
anies U 
hit hardest, particularly those that 


Deal; it is the little comp: 


under the old conditions, 
able to survive. 


But the new legislative prog: 
October may give the little com; 


tax reduction and other 


were 


assis 


ta 


bearing the cost of the Frenc! 


Deal. 
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usiness Abroad 





(me 
yrove 








- of war in 1938 or 1937. 


i 










r was }' 





‘“ 





months of the year, so that 
ince for 1936 may be favorable 
Nevertheless, it seems certain 
last year's. 







bo be less favorable than 
But it is generally agreed that the rela- 

f exports to imports is not the 

mportant thing. The most im- 
ng is the revival of foreign 
Both our exports and our im- 
and that is the 








inc reased, 





nave 





ot recovery. 

ania Foreign Minister Titu- 
the veteran who had staunchly 
ot his country tied to France, was 
lenly kicked out as a result of long 
ns financed with German 
This seemed definitely to mean 
Rumania would tie up with the 
the proposed railroad from 
through Rumania into Czecho- 
ikia will not be built, and that the 
Nazis will have a full opportunity to 
Czechoslovakia at the start of the 

xt war, before Russia can arrive. 













Great Britain 


Business is brisk in spite of 
Spanish uneertainties. Beer 
production increases. 








NDON (Cable )—Business has been 
risk, with firm snarkets, but there has 
cn a disturbed undertone because of 

Spanish situation. A triumph of 
e German and Italian fascist govern- 
nts would imperil British interests in 
Mediterranean, but it is argued that 


would be better than a bombed 












British beer production in July was 
gher than in any other July since the 
ceginning of the depression, increasing 
4,000 bbl. over July of last year. Pro- 
tion in the first seven months was 
> 237,000 bbl. 
[he radio exhibition at Olympia in 
first two days totaled 60,000 at- 
ndance, with orders for £2,000,000 
hooked. The main interest was in the 
irst demonstration of television. 
The retail trade index in July made 


4 further advance, being 5.1% higher 
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rican adverse trade balance is expected to 
in final months of year. 
downfall of Titulescu in Rumania, thus barring imme- 
diate Russian aid to Czechs in war. 


month this year to show an adverse balance of trade 
United States imported $24,091,000 more than it exported, whereas 
neriod last year the favorable balance was $26,243,000 
ated out, however, that some of the main imports were raw materials 


bh we produce little or nothing, and that our exports usually increase in 


Nazis win victory by 


ontinued to be affected this week by the costs of war preparations 
But in the United States there 
discussion of the American foreign trade statement for July, which 


was also 


For the seven 


] 





in London than it was in July of last 
year, and 6.8% higher in the provinces 
Food was up 9.4%, and merchandise 
2.4% The improvement was general, 
with the London suburbs leading. The 
index number was 115, against 114 in 
June, and 109 in July of 1935. 

The strength of the now unpopular 
Conservative government is the lack of 
leadership on the other side. Labor has 
no big men. It seems likely, therefore, 
that the government will live its full 
term, and that, after the coronation in 
May, Prime Minister Baldwin will give 
place to someone else 

The pace of rearmament remains the 
politicians’ prime problem. Production 
is far too slow 


‘ 

Germany 
New armament tax depresses 
stock prices. Capital levy is 
also feared by business. 


BERLIN (Cable)—In appraising Euro- 
pean war risks, it is important to 
remember that although Germany 
possesses the best military equipment 
she is seriously handicapped by a short- 
age of essential raw materials and 
therefore could not fight a prolonged 
war. Her leaders seem fully conscious 
of this limitation and are playing for 
time 

The increase in the corporation in- 


1s 


come tax from 20% to 30° is ex- 
pected to yield 500,000,000 marks 
annually. Coupled with the existing 


restriction on dividends to 6%, the in- 
crease depressed share prices, which 
were also weakened by tightening 
money rates. 

Whether there shall be a “national 
defense levy” on capital will probably 
be determined at the annual convention 
of the National Socialist German Labor 
Party, opening at Nuremberg on Sept 

Business is clouded by war talk and 
preparations. Extreme pessimists con 
sider war in 1937 a possibility. “Mod 


erate’’ pessimists are disheartened by the 
race, 


armament which means new 


financial burdens and morc _ state 
socialism 

The aggressive tactics otf he Nazi 
government in th Spanish issue dius 
mayed and Pp zzled many ol ve It 
appeared omprehensib! ‘ Cx 
many should gct so sermusly 
in this matter at this time, and why tl 
German press sho s let 
propagal i ITiy painst tl ilies 
menace of Russian rearma 1} 
business community wondcring wi 
was the purpose behind this, lost hea 
and there was a ‘Black Friday” on th 
stock exchang The tollowing Mond 
brought the solution of the riddl 
Hitler's decree introduci two veal 


verybody 


Now 
} 


additional decisions to | 


forced military service 


waits tor the 
announced at Nuremberg 


France 


Business is improving slowly. 
Blum-Schacht talks may lead to 
improved relations. 


Paris (Wireless )—Business is ay par 
ently improving slowly ilthough 
smaller enterprises, such as Talbot auto 
mobile. are clos | b cause Of a casn 
shortage following tl higher labor 


} ' 
the new social legisla 


costs produ ed by 





Globe 
ENGLAND TRIES DIESEL—L. M. S. Rail- 
way, England, has received its first fleet of 
diesel-electric engines, for use in switching 
and freight handling. Advantages cited by 
British engineers include the saving on 
power during idle time, when the motive 
units can be switched off entirely. 











tion. But the government has refused 
credit assistance, recommending ration- 
alization through merger. 

Premier Blum’s and Dr. Schacht's 
congenial conversations arc expected to 
pave the way to better relations, eventu 
ally leading to a European economic 
agreement. Gen. Rydz-Smigly, the 
Polish near-dictator, was enthusiastically 
received in Paris, His visit was inter- 
preted partly as a reaction to the new 
German-Austrian-Italian intimacy, and 
also as a sign of the difficulties of the 
German credit situation. 

Poland’s economic condition became 
desperate half a ycar ago. She cannot 
do sera without credit. Apparently 
she cannot get it {rom Germany ; nor 
from Britain, which now does not grant 
credit except when it will help her 
political and military situation. Poland 
therefore turns to France. The outcome 
depends both on economic and political 


bargains. Poland docs not want to 
make an open, final choice between 
France and Germany until the time for 
choice can no longer be delayed. 


Soviet Union 


Motors and steel make big pro- 
duction gains. Stakhanovism 
has first anniversary. 


Moscow (Cable The Soviet motor 
industry this weck announced it would 
exceed its production plans during the 
year by 40°7. Daily carloadings are 
almost 100,000, and steel produc- 
tion, which was planned to reach 50,000 
tons a day by the end of the year, al- 
ready is above that mark. 

This week the Soviet Union cele- 
brated the first anniversary of Stak 
hanovism. A year ago an unknown 
miner the Donbas coal region 
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O Synthetic ammonia and nitro- 
gen fixation plants. 

@ Heavy chemicals, including sul- 

phuric and mineral acids, salts. 

A Synthetic organic chemicals, in- 
cluding dyes, solvents, fine 
chemicals, pharmaceuticals, 
photographic chemicals. 

@ Electrochemical and electro- 
metallurgical industries in- 
cluding carbide, phosphoric 
acid, caustic soda, aluminum, 
magnesium. 

+ Ammonia-Soda alkali plants. 
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CHEMICAL INDUSTRIES 
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%& Fertilizer chemicals, including 
potash. phosphoric acid and 
superphosphate. 


Petroleum refineries. 
© Rubber products. 
A Rayon and plastics. 


wa Byproduct coke and coal 
products. 


*% Sulphur and pyrites. 
@ Sale. 
8 Soap. 


Chemical E Metal/urgical 
Engineering 














Alexei Stakhanov—in 
to let him experiment 
produced 10 times as 
shift as the normal 
signing his fellow mi 
they could do best, 
ing the pneumatic d: 
distracted. The success 
zation was given th 
throughout the Sovict | 
Stakhanovites bega: 
every industry and ‘on 
farm. Industries col 
other in Stakhanovist 
hanovism and new lab 
have increased genera! 
ity 25.9% per man d 
months of this year. co 
and many plants are bo 
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duction schedules. M sti 
Stakhanovites have incr “~ymm 
ings fivefold idavs 
Far East ; 

State socialism worri+s Japan, 


Southern and 
linked by rail. 


Central 





Ching 





BusINEss in Japan and C! 
was strongly affected by 
military considerations 
business situation w 
cause of uncertainty created | 
of the militarists for 
socialism. 

Nationalization of all 
generating plants and 
equipment has been urg 
of Communications Ta: 
also wants a vast extensio 
ernment’s life 
active force behind thes 
the extremist military wir 
two purposes: first, to 
benefactor of the people 
fanatical support 
projects; and second, to 
from business to the govern 
would then use them to ir 
tary appropriations. 
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Civil or Foreign War 





In China, Kwangsi Pro 
threatening war against Chiang K 
Shek’s national government 
made war against Japan. Chi 
ing to avert both foreign and 
war while he pours moncy 
proved communications, to 
country and make it fit for » T 
week the first trains ran on th« 
route from Hankow to Cant 
links central and southern Chit 

The main feature of Chines 
continues to be the heavy smus g 
goods into north China by the 
partly in order to wreck Chir 
ernment revenues. 


















The Philippines have had a : 
decline in exports. British Ind ws 
tained a fair business in the y? 
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ess, retarding buying, 
s, and interrupting com- 
Japan Zé land plans to spend $105.,- 
Ching public works as a remedy 
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tin America 


Mexico remonetizes silver. So- 
cony pays $2,000,000 for Ven- 
ezuelan oil rights. 


MEXICO restored silver coins to circula- 
ton this week, apparently believing that 
was stable and that 
tld price not again rise so 
t people will melt up the coins 
hem as bullion. 

; after the American 
wing program had forced the 
80¢ an ounce, Mexico de 
The price has lately 


siuiver market 
will 


1935, 





above 

tze 1 silver. 

1 about 45¢. 

When the Mexican Congress opened 

ck, President Cardenas pointed 

he steady improvement in finan- 

The government rolled 

budget surplus of 24,000,000 

in the first seven months of 

resent year, on top of the surplus 

K cthe frst year of the Cardenas admin- 

on, which was 32,500,000 pesos. 

flood in the Tampico region is 

since that of It has 

ned thousands of farm acres, dam- 

roads and bridges, and impeded 
This ndustry and commerce. 

is the result of a strike on cotton 

ns in Durango and Coahuila, 

owned by Britons, Spaniards, 

nd other foreigners, President Carde- 

nas has promised labor leaders that the 

tkers will receive large allotments of 

ton lands in those states. It was 

greed that the strikers should return 

and that the government 

force the owners to abide by 
their collective contracts. 

Argentina, the eighth largest cotton- 


Htions, 


1933. 


worst 
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TIME FOR WORK, AND—Russia is fostering not only industry 
Among the new ideas in Moscow is the open-air 
(left) with Pushkin Square in the background. 
yi dove, Russian families may be seen in their small automo- 








cars, vet, 


producing country in the world, will 
intensify its expansion of cotton acre- 
age. South Brazil will probably slow 
down its rapid expansion, 

The American agreement with 
Nicaragua will become ettective Oct. 1. 
its gold-mining 
much American 


trade 


Nicaragua is pushing 
industry and is buying 
machinery 

Peru this week decreed a compulsory 
social insurance law. 


Chile has signed a commercial treaty 


with Belgium, including a most-favored- 
1ation clause 
The Socony-Vacuum Oil Co. of 
Venezucla, a new subsidiary of the 
Socony-Vacuum Oil Co., Inc., has con- 
tracted with the Venezuelan government 
for oil exploration and exploitation 
rights in three-quarters of a million acres 
in the states of Anzoategui, Guarico, 
and Monaga, paying $2,000,000 
4 


Canada 


Alberta establishes a “Credit 
House.” Canadian gold pro- 
duction jumps rapidly. 


OTTAWA (Busine ss Week Bureau )—A 
“Credit House” will be established in 
Alberta under Social Credit legislation 
that the Aberhart government was rush 
ing through a special session of the Al- 
berta legislature this week. 

The Credit House will take in real 
money from the Alberta government 
and other sources supplying it and will 
pay out “Alberta credit.” It will ac 
cept mortgages on growing crops or 
other property as security for credit, 
which it will grant to farmers, business 
men, home-builders, and people trying 
to establish themselves in business or 
other occupations. The loans will carry 
no interest, but 29% will be charged for 
operation. 

The Alberta legislature is also broad- 
ening private debt adjustment legisla- 
tion passed three years ago. All private 





biles, sightseeing along the new roads 
but the man shown here is V. A 





Borfot 
Not many have their own 


tabkov, whose re“ ord 


as a forge-pressman was so good that the Stalin Auto Works gave 


him one of the new models as a reward. 


debts contracted before July 1 
will be reduced by the amount of in 
terest payments made since that date 
On all debts contracted since then, the 
maximum 
at 5%, and payments that have been 
made over that rate will be applied to 
reduction of the principal 
Another bill before the 
sion provided for arbitrary reduction 
of the interest rate on municipal debt 
Canadian gold production, which last 
year amounted to $116,000,000, w 


interest is retroactively fixed 


sper ] <S 
} id 


11 
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about $135,000,000 this year, and 
$250,000,000 annually in five years 
Federal Mines Minister T. A. Crerar 


predicts. He promises that the present 


government will impose no more fed- 
eral taxation on the mining industry. 
Premier Going to Europe 

Prime Minister Mackenzie King is 
going to Europe this month to attend 
the September meeting of the Leas 


of Nations. While in London he will 
continue the trade agreement negotia 
tions with the British government that 
Finance Minister Dunning began last 
month. The Ottawa agreement expires 
next year 

The government this week was plan- 
ning early appointment of new boards 
the Canadian National 
Railways and Canadian radio broadcast 


to control 


ing, and additional directors of the 
Bank of Canada, all of which pass 
under new control this fall 

A minimum price of 874¢ for Cana- 


dian wheat at the head of the lakes has 
been fixed by the government 
becomes effective when wheat . 
low 90¢ at the close of any day's trad- 
ing at Winnipeg, in which event the 
Wheat Board will step in and buy any 
wheat offered at 874¢. This is the price 
fixed last year. 

Montreal predicts higher taxation of 
public service enterprises in Quebec, 
following the defeat of the Liberal gov- 
ernment under which they flourished. 


It only 
falls b 
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Cash for Taxes 


As estate taxes must be paid in cash, every 
estate should have sufficient liquid assets to 
meet those taxes. Otherwise, forced sale of 
valuable property may involve a sacrifice 
heavier than the tax itself. 

Recent increases in Federal estate taxes and 
their extension to smaller estates, raise a serious 
problem even for families of relatively mod- 
erate means. In some cases, the solution is to 
increase the holdings of marketable securities. 


We shall be glad to discuss this question with investors. 


EEE 


E. H. Rollins & Sons 


Incorporated 


Albany, N. Y.; Bethlehem, Pa.; Buffalo, N. Y.; Cleveland; Concord, N. H.; 
Denver; Detroit; Grand Rapids; Harrisburg, Pa.; Kansas City, Mo.; Lancaster, 
Pa.; Lewiston, Me.; Manchester, N. 
Omaha, Neb.; Pasadena, Cal., Pittsburgh; Portland, Me.; Portland, Ore.; 
Pottsville, Pa.; Providence, R. I.; Reading, Pa.; Rochester, N. Y.; St. Louis; 
San Diego, Cal.; Scranton, Pa.; Springfield, Mass.; Syracuse, N. Y.; Trenton, 
N. J.; Washington, D. C.; Wilkes-Barre, Pa.; Williamsport, Pa.; Wilmington, Del. 


+ «+ « « « 44 Wall Street 
+ + 200 Devonshire Street 
+ « «+ 1528 Walnut Street 
+ « 231 So. LaSalle Street 
- + 1900 Russ Building 


1000 California Bank Bldg. 


Milwaukee; Minneapolis, Minn. ; 




















of the American pr 
was accompanied by 
| and copper-pipe | 
fair to set new r 
that July deliveri 
June's 59,807 tons 
In zinc, too, a str 
tion has helped 
were marked up to 
cators, rushing to 
price advance, took 
000 tons of th« 
making that day o: 
record. The trad 
the foreign situatio 
vented prices above 
Any strength in Lor 
be the signal for anot 


Mars and Mercury 
This week's spurt 
however, could be 
the Spanish Situatior 
leading producer ar 
are not readily availa! 
markets. The tight 
prices on the rise. S 
drew from the market 
producers were report 
tations leaped nearly § 
around $82 to $85.5¢ 
There were widespr 
some nervous buying 
jittery European, 
metal is an importan 































































have found that out as business, ac- 
cumulating momentum, placed orders 

which quickly brought higher prices 
This, in turn, has whetted the desire to 
replenish inventories before quotations 
go any higher, and fabricators now 

tace the problem of how much they 
can buy without running the price up 
on themselves again, 













Seven-Year Low 


Metal supplies this summer are as 
low as they have been in seven years. 
The Department of Commerce index 
number for June was 84—equaling 
1933's inflationary splurge and com- 
paring with 123 in the buyer’s market 
of 1932. Here’s how stocks on hand 
have stood over the last decade: 
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Money and the Markets 


Low stocks on hand and recovery trends explain the 
upward surge of metals, with prices strong, buying 
orders plentiful in copper, zinc, and quicksilver. 
Budget message helpful in money markets. 


WITH accentuated business recovery as the backdrop, metal markets went through 
the hoops this week. Prices were stronger, buying more insistent. It was a 
trend which has been developing more and more clearly for weeks—first in 
copper, then in platinum, and now in zinc and quicksilver 

The explanation which most readily catches the popular fancy ts war scares 
and rearmament. But the basic factor is stocks on hand. They are low. Buyers 





June Index 
K 


Number 
1927 77 
1928 82 
1929 : 94 
1930 ey 112 
1931 128 
1932 - 123 
1933 84 
1934 tills 97 
1935 101 
1936 84 


This situation, in combination with 
the bigger share which heavy industry 
is getting in recovery, recently threat- 
ened to send copper prices up more 
rapidly than the big producers figured 
they should go. They answered with 
increased production, but European 
markets crept back up within a shade 


plosives. Glycerin« 
used in munitions—was 
Quite a different st 
platinum which, aft 
feverish activity (BU 
had quieted down only 
the middle of this week 
$3 an ounce to $70 
speculation was credit 
off the pinwheels and R 
The idea of those 3-oz 
inflation-scared curren 
be transported with gr 
understood to be attra 
tional attention. Fears ne. 
sist that the metal is a litt 
as a speculative vehicle 
There has been, too, a n 
interest in silver—but it 
boosting prices. This ca 
report that the United Stat 
ing in the London markct 
the Treasury explained aw 
flying rumors by indicating 
chases had been for Cuba 
which is done by U. S. mints 
counted for recent Federal R 
ports earmarked for ‘'special 
That doesn’t tell the who 
the silver market. American | 
expecting to share in the co 
panding luxury business, ar: 


to have been buying in London (¥ 


they get the world price of 
an ounce rather than the don 
tation of 77.57¢). 


Moreover, Mexico has just strte 
remonetize after the United Statcs 
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‘ cram forced them off silver 16 months means that the government will not be The Treasury's decision was interest 
igo. At that time Washington's buying as heavily in the money market for new ing because there had been a lot of tall 
world markets sent quotations on the funds. in financial circles that the government 
te metal so high—above 80¢—that But the Treasury isn’t waiting long might polish off the current maturity 


sesos were being melted, the metal re- to start borrowing some of the $750,- by drawing on its cash. The way Se 
vered and sold abroad. Now, however, 000,000 in new money which the Presi- Morgenthau finally chose to do it keep 


Mexico is reported to be playing safe by dent indicated would be needed during intact a handy working balance of at 
putting too little silver into the peso to this fiscal year. Sec. Morgenthau on least $1,000,000,000. Interest on tl 














make it an interesting export unless Thursday announced that he will bor- cash balance amounts to $2,000,000 
vorld prices go even higher than the row $400,000,000 on Sept. 15, in ad- year 
35 peak dition to refunding $514,000,000 of Government bonds kept bouncing t 
Most commodity markets in the maturing 149% notes. new highs—and the budget pict 
ited States this week, however, i ‘ 
in't share much in the enthusiasm oe - 
h surrounded metals. Cotton did a [ 


better, following the recent pro- 
decline, and the trade frankly 
hopeful that the next government 
estimate would shave a fairly sub- 
santial amount off the 12,481,000 bale 
prospect of Aug. 1. This hope was 
based on drought damage in northern 
Texas and in Oklahoma. 


A Manufacturer 


—increased his purchases and his profits 
— saved $7,500 in cash discounts, through 
LAWRENCE SYSTEM 





Grains at New Lows 


Grains, however, slumped to the Your business, too, may benefit 


lowest price of the current movement. 


General rain over the corn belt led to 
the belief that the crop will be a little If you can profitably use additional _It does not interrupt normal business 
ifger_ than was expected two weeks working capital, it will pay you to procedure. 
go. These rains, however, can’t do learn more about LAWRENCE SYSTEM. That's why manufacturers, pro- 
a oa a ay on " —— This system offers an inexpensive ducers and jobbers of more than 150 
harvested. ~ak > . . ° - 
Pe cd. the break in the latter route to quick loans. Itis used incon- different products use this system 
ei grain, therefore, was blamed on weak- ' ; ’ knw £ 
> me - ' nection with established bank credit Write today for full information. 
ness in the Argentine. Argentina, has full banki jl d err ye D.-5 of th 
whose crop won't start to flow into —has full banking approval—an Just address department ‘5 0 the | 
world markets until December and makes possible an in- nearest LAWRENCE of- 
january, is one of the imponderables in crease of 200% to 300% | AWRENCE fice. You do not obligate 
¢ present situation—if the crop turns in borrowing capacity. yourself in any way. 


well it will cut Canada’s export 
market, so Winnipeg responded readily 
to the slip in prices “down under” this 


OFed Week. CREATING COMMODITY PAPER AGAINST INVENTORY 
wher President Roosevelt's revised budget A. T. GIBSON, President 
t 43 estimate was wholesome for the money NEW YORK: 52 Wall St.* CHICAGO: One North LaSalle St. * BUFFALO: Liberty Bank Building 


SAN FRANCISCO, CALIF: 37 Drumm Street» LOS ANGELES, CALIF: W. P. Story Building 
its substantial worki bal : FRESNO, CALIF: 2030 Anna Street * DALLAS: Santa Fe Building * SPOKANE: 155 South Stevens 

uDSantial working balance over SEATTLE: 1014 Fourth Avenue South * PORTLAND, ORE: United States National Bank Building 
the current fiscal year to the extent of HOUSTON, TEXAS: 601 Shell Building * HONOLULU, T. H: Dillingham Transportation Building 


more than $1,000,000,000. Which | 


markets. The Treasury intends to draw 
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(p. 11 )although it does not promise a 
balance—does not hurt. The President 
estimates that the public debt will be 
$34,188,543,000 on June 30, 1937, 
only a modest increase from the $33,- 
778,543,000 of last June. 

Corporate issues are expected to be 
bolstered by this new turn in fiscal 
affairs. Deficit financing has been 
siphoning institutional funds away from 
industrial, utility and railroad issues to 
some extent. Now, with that lure re- 
moved, a more insistent demand could 
develop for general financing. 

It’s the old story—when money lies 
around loose it goes into securities 
eventually, The Louisville Gas & Electric 
34s came out this week, and the 
federal financing of its $514,00,000 
maturity Sept. 15 is mot expected to 
dent the market. Hustle and bustle in 
the financial districts was lacking, how- 
ever. There was a preholiday atmos- 
phere. Stocks were firm but not too 
active. 


How Far ? 


Extent of SEC help in develop- 
ing small exchanges may be 
judged when commission rules 
on Pittsburgh market's plea. 


QUESTION: How far will the Securities 
& Exchange Commission go to foster 
the development of small, interior Stock 
Exchanges ? 

Answer: Wait and see what SEC 
does on the Pittsburgh Stock Exchange 
application to cenduct trading opera- 
tions in 25 security issues now traded 
on the New York Stock and New York 
Curb Exchanges. 

If SEC follows previously declared 


philosophy (BW ~Maj 16'306,p 37) that 


small exchanges have economic function 
and should be pxeserved undoubtedly 
the request will be granted. 

Internal markets have had a hard 
time of it during the depression—busi- 
ness seemed inevitably to drif toward 
New York. And now the lesser ex- 
changes are trying to get more business 
—by dealing in stocks and bonds in 
which there is a strong local interest 
but whose major market is in New 
York. 

Under the amended securities act, 
SEC is empowered to permit exchanges 
to trade in securities as unlisted issues, 
even though they are fully registered on 
other markets, 


Big Exchanges Unperturbed 


At first blush, it might seem that 
the big city exchanges would object to 
such license as poaching on their own 
private preserves. But no opposition is 
expected; simply because the small ex- 
changes, if they trade in such securities, 
are likely to create a strong local in- 
terest in them, thus stimulating activity 
all around. As an offshoot, this would 
increase the volume of arbitrage opera- 
tions for the New York City trading 
centers. 

Over-the-counter brokers also look 
avidly on unlisted business over the big 
exchanges. This affects the New York 
Curb (not the New York Stock Ex- 
change, which does not permit trading 
in issues which are not registered). 
Tweedy & Co., a New York O.CF. 
(over-the-counter firm), wants SEC to 
bar the Curb from continnuing dealings 
in stocks of Piedmont & Northern 
Railway Co, and City & Suburban 
Homes Co. Bristol & Willett, another 
O.C.F., wants. Curb trading in the 
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PURSE STRING PULLER—1 
ago, when Chicago began to | 
dled finances in order. J. 1. | 
given a key job by the late V r 
Now the efficiency engineer | 
by President Roosevelt to -ury. 
tions between the District of ¢ 
the government. 
7°% convertible cu 
stock stopped 

The basic argument is 
is that the over-the- 
dwarfs Curb trading, and | 
market is over-the-counter 
the exchange. Under the 
curities laws, the burden of 
the brokers. The O.C.I 
monstrate to SEC's satis! 
Curb trading is actuall 
the interest of buyers anJ s 

For example, if the ¢ 
asked quotations were widc 
mislead traders, whereas th 
counter markets were narrow 
argument might be fashioned. \ 
that would satisfy the exchat 
potential harm which might 
investors, however, 
entirely different decoration s 

The Curb Exchange, so lon; 
issues involved do not amount t 
in trading volume, is not like! 
much protesting. That stands 
son. Yet, if the transactions 
Curb are only nominal, the point 
well be raised that the applic 
ingly has little to gain throug 
delisting. 
Telegraph is fairly well known | 


is a hor s 


tation, if not trading activity, it ! 


The Curb 


become a test case. 


ceivably would want to hold on t 


That also is a wait-and-see pr¢ 
The answer should come this 
for both the Pittsburgh Stock Ex 
and over-the-counter cases are ‘ 
SEC current schedule. 
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Fisheries offers a key to 
dfish, thus depriving the 
ir last secret. 








Financial Advertisers Asso- 
its convention in Nash- 
from Sept. 14 to 17, its program 
managed by its first vice-presi- 
Thomas J. Kiphart, advertising 
the Fifth-Third Union 
f Cincinnati. The theme of 
ntion will be, “The Human 
ice.” And who could be a 
ut authority on this theme 
, bank advertising manager who 
smilingly endure perpetual gags 
of his bank, and patiently 
strangers and editors and 
vers that it is Fifth-Third and not 
Fifth or Fifty-Third ? 
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vatch inspectors of leading 

ids say improvements in watch de- 
helping to make railroad travel 
The people who really need ac- 
hes are the motorists who 
time required to beat a 








rossing. 






t comes to general national 
iys George N. Peek, “I have 
nfidence in the instinct of the 
ick home than in the rational- 
departmental officers.” 
ng departmental othcers 
sagree with George Peek If 
1 with him, he would be all 
He would favor their ra- 
lization He would prefer it to 
nstinct of the people. He would 
a national policy has to be 
ed on reason, not instinct. We 
the by instinct, we eat and sleep by 
but if we want to help our 
y we have got to use our brains. 
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No camel ever came to North America 
ler its Own power. The Sahara 
Desert and the Sands of Araby are hot 
enough for any camel. The other day 
amel owned by the Ringling Broth- 
sand Barnum & Bailey Circus col- 
psed trom the heat in St. Louis and 
is lett behind when the circus train 
This has been a year of heat, and 
n some relatively cool places have 
id a couple of 100 degree days. But 
thats nothing out in the drought 
regions. Kansas City, which isn't the 
hottest town in the country by a long 
shot, has had about 50 days of 100 



















SEPTEMBER 5, 1936 


itorially Speaking— 











or more. But the parched and par- 
boiled people of the plains states get re- 
lief once in a while. They get what 
the weather bureau calls a cold front 
Sometimes they only get a distant whiff 
of it. The weather bureau predicts a 
cold front that will dump the tempera 
ture down to a top of 100. O blessed 
relief! But then the cold front hits a 
low-pressure area, and the temperature 
boils up to 108 

Elsewhere it’s even hotter People 
say, “We can take it.” People can take 
it when a camel can’t. 


THE Gentleman on the Financial Desk | 
says that if the organized newspaper- | 
men keep on closing up papers, he's 
going to get back in the newspaper 
business, because he knows a few he'd| 
like to help close up. 


ROBERT YELLOWTAIL, the Crow Indian | 
who is superintendent of the Crow} 
Reservation in Montana, ‘has faith in| 
territorial self-sufficiency and cultural | 
preservation,” says the North Am« rican | 
Newspaper Alliance, “and he literally 
works 20 hours a day.” Faithful as he| 
may be, he doesn’t literally work 20) 
hours a day Even if he did we 
wouldn't believe it. We've read too] 
much stuff of that sort, about too many | 
men, for too long a time 

Whenever a hard-working man gets 
a big play in the papers, he's always 
as working 16, 18, or 20 
Practically 
business or 


described 
hours a day 
executive in 
works 16 hours a day, except in emer 
gencies. And as for 18-hour days—! 
And 20-hour days—! ! 


no important | 
government 


At the International Nudists Confer 
ence in Valparaiso, Ind., the other day, | 
200 nudists had a lively time playing 
tennis, volley ball, and ping pong 
What we'd really walk a mile to see is 
a good football game between two 
mixed nudist teams 





CAMPAIGNS come and campaigns go, 

but in Kansas they know that Sen 

Arthur Capper goes on forever. No 
politician in the country can beat him 
for diligent discretion—a quality he is 
now employing marvelously in his can- | 
didacy for reelection and in his atti- 
tude towards the Presidential candidate | 
of his party, who comes from his own | 
state. “Arty, as usual,” we're told by 
a sagacious observer in Topeka, “dis- 
plays his ability as a contortionist by 
balancing himself on a high board 
fence while keeping one ear to the 
ground.” 
“Doctor Finps WoMEN OUTLIVE 
MEN Four Years.” And some widows 
say those are a woman's best years. 
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Fascism Means Socialism 


Driven by a fanatic militarism that is 
essentially fascist, Japan moves stead- 
ily towards state socialism. In fascist 
Germany the corporation income tax 
has just been raised, a confiscatory 
capital levy may soon follow, and 
business obeys arbitrary orders as if 
state socialism were in formal effect. 
Fascist Italy has plunged into state 
socialism without concealment. 

How are these things possible? Is 
not fascism an anti-socialist move- 
ment? Is it not represented as con- 
servative and even reactionary? 

Conservative it is not. Reactionary 
it is, but not a reaction towards laissez 
faire, towards the pioneer period of 
capitalism, when employers were prac- 
tically unhampered. Fascism is a re- 
action towards an earlier period. It 
carries a nation back to feudalism and 
militarism, to the dominance of the 
warrior and the subjection of business 
men, 

Capitalism wants peace and pros- 
perity. Fascism wants war an tri- 
umph, splendor and battle songs. But 
nowadays this requires a vast indus- 
trial and commercial apparatus, and 
the enthusiastic cooperation of the 
people. Fascism therefore puts busi- 
ness men under a military control, and 
uses state socialism to conciliate the 
people and to pay military expenses. 

Wherever fascism is well advanced, 
those business men who financed it in 
its early stages have learned their mis- 
take. They hoped to use fascism for 
their own purposes; instead, fascism 
is using them. The government con- 
trols every movement of business. 
And the government, in turn, is con- 
trolled in its long-time actions by the 
fanaticism of the party membership 
and the demands of an inflamed 
people. 

That is why, in Japan, the army ex- 
tremists who revolted last February 
and assassinated several cabinet mem- 
bers are able to force the government 
into a new socialistic utility and life 
insurance program; why, in Italy, 
Mussolini announces the death of capi- 
talism and nationalizes the banks and 
the key industries; why, in Germany, 
all business submits to a war-time con- 
trol, pays higher taxes, fears a capital 
levy and a 10% wage increase, and 
struggles against the inexorable suc- 
cess of the radical wing in the Na- 
tional Socialist German Labor Party. 

That party, indeed, is based on radi- 
calism. Its permanent platform in- 


cludes promises of “nationalization of 
all trusts,” “communalization of de- 
partment stores,” and “uncompen- 
sated expropriation of land for public 

urposes.” These promises cannot all 
be fulfilled at once, lest the rearma- 
ment program be impeded; but the 
Nazis mean to fulfill them. 

In the fall of 1932 Prof. Calvin B. 
Hoover went to Germany and waited 
for the Nazis to come into power, as 
he was sure they would, though most 
German business men disagreed with 
him. The Nazis did come into power. 
He watched them well into 1933, and 
then he wrote a book in which he 
said: “After a survey of the principles 
and acts of the party in the field of 
economics, one cannot escape the con- 
clusion that there is some justification 
for the use of the term ‘Socialist’ in 
designating it.” 

The acts of the party since 1933 em- 
phasize that view. And the fascist 
parties elsewhere are acting similarly. 
They are militarist and also socialist; 
and though militarism takes prece- 
dence, socialism does not lag far be- 
hind. It is impossible to create a 
fascist movement without stimulating 
socialism at the same time. Whoever, 
anywhere, befriends fascism in his 
country is helping to push it into war 
and socialism. 


Landon for Repeal 
Of Earnings Surtax 


The taxation issue in the presidential 
campaign is now drawn fairly defi- 
nitely. The Roosevelt Administration 
has promised no new taxes and no tax 
increases next ancy except 
administrative changes and the repeal 
of a few minor taxes. Gov. Landon 
has promised to recommend the im- 
mediate repeal of the undistributed 
surplus tax if he is elected. 

How soon this wise recommenda- 
tion would be acted on by Congress is 
questionable. Congress would want to 
take its time in writing a tax bill to 






find the needed reven 





present law might ; ae 
until well past Mar. 15, when t = 
1936 income are due But + 
bill would probably be passed bs — 
the year. Gov. Landon has declang 4 





emphatically against sal: ; 







favor of direct taxes. 7 . 
would urge Congress to reduce r fe 
come-tax exemptions and ar 
the necessary revenuc D a ptey 
many people in the lower bracken 





who fill out no returns ap 
tax-conscious. Certainly 
the revenue should com. 
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Determined by the 





Rules of Bargaining 





Large buyers will use their bargaini 
power to get lower prices, notwith, 
standing whatever may have been ig. 
tended by the framers of the Robip. 
son-Patman act. Some of the pring 
pal chains have resumed the issuang 
of contracts that provide for advertis 
ing allowances and quantity discounts 
Many food manufacturers object tp 
these demands; but in the end th 
chains are likely to get a good part of 
what they want—if not from one 
manufacturer then from another. 

The depression created a buyers 
market, and distributors have taken 
advantage of it. Better times have 
shifted a certain amount of power 
from the distributors to the manufac. 
turers, and the R-P act has accentuated 
the shift. But in the long run the man. 
ufacturer cannot sell to all customers 
on the same price-level. He knows 
he must give concessions to the large 
distributors—especially in the grocery 
field, where they buy so much of the 
product. If he refuses to yield, he 
will have to face severe private-brand 
competition. 

The legality of the contracts pro- 
posed by some of the leading chains 
depends on the meaning of the RP 
phrases, “proportionally equal terms" 
and “due allowances” for savings in 
manufacturers’ costs. What terms are 
proportionally equal to large and small 
buyers? What allowances are “due”? 
Nobody has conclusively answered 
these questions. Until the Federal 
Trade Commission and the courts 
hand down unmistakable decisions, 
the prices allowed to large distributors 
will mainly be governed by the ancient 
rules of bargaining. 
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